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September Holds 
Over the River 
Two Furlongs 
ADN at Home 





seo 


By 


Chris Sinsabaugh 






OMEWHERE around 185,000 

units for production in Sep- 
tember seems to be about right 
for the estimate, which is not far 
off from the guess of this com- 
mentator a couple weeks back. 
And it looks as if his predictions 
that September sales would run 
ahead of production just about 
hits the nail on the head. 

Naturally, it is in the cards for 
a slowing up in October, both in 
sales and production, particularly 
the latter. But I’m saying sales 
will be stronger than generally 
is the case in the tenth month of 
the year. Factories will have to 
be athinking of new-model time 
and putting on the ’33 brakes in 
anticipation thereof. Conse- 
quently, there should be a decided 
falling off in production. Which, 
however, will cause the industry 
no worry—it had been anticipated. 

* * * 

THE CALLAHAN and the Sin- 
sabaugh went abroad last Tues- 
day night. We didn’t cross the 
broad Atlantic for the English 
Olympia show and the Paris 
Salon—we slipped through the 
tunnel into Canada for a dinner 
party at Windsor, where we hob- 
nobbed with the two-score lucky 
guys who are adventuring with 
Socony-Vacuum on the “Under 
Three Flags” tour which is hik- 
ing via Chicago, Minneapolis to 
Edmonton, Alberta, the real 
start of the tour. 

That party in Windsor carried 
me back to the old days when we 
had the Gliddens and other re- 
liability tests. This is the first 
time in years that a tour of 
this sort has been attempted and 
it made me feel like chucking up 
my job and going along. Tom 
Walsh, head of the Walsh adver- 
tising agency of Windsor, who 
has the White Star gas account 
in Canada, was the master of 
ceremonies and right well did he 
do his stuff. He has a way about 
him in making his guests talk. 
Why, even this commentator told 


a story. 


* *” * 


IT WAS at this dinrer that I 
ran into a coincident. The Cana- 
dian end of the tour in under the 
direction of William H. Furlong, 
president of the White Star Co. 
of Canada, White Star being a 
Socony-Vacuum unit. At the 
other end of the trip it is William 
H. Furlong who is to guide the 
party through Mexico. But it is 
not the Canadian Furlong—it’s 
Bill Furlong of the Chamber of 
Commerce of San Antonio, Texas, 
who has been behind the move- 
ment that has resulted in Mexico 
becoming road conscious. The 
Furlongs do not know each other 
and never have met. 

* ok 

THE DOOR BELL has been 
ringing this week and there have 
been several visitors of note bust 
into the editorial sanctum. Bob 
Mountsier, automobile editor of 


(Continued or Page 3) 
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40-Hour Work Week Looms for Dealers 


$6 Per Year, 10c Per Copy 


Studebaker Presenis Three Lines ‘Used Car Code 





South Bend, Ind., Sept. 29.—Just as we welcome the 
first robin as the harbinger of spring we welcome the 
announcement of the Studebaker Corporation of Ameri- 
ca’s three new lines for 1934 as the harbinger of fall and 


the opening of a new automotive year. 
For 1934 Studebaker has electedQ— 


to stick closely to the low-medium 
and medium price field with a 
new six and two new eights, with 
base prices ranging from $645 to 
$1045. These lines will be known 
as the Dictator, Commander and 
President, with the Dictator, a 
six priced $645 up; the Com- 
mander, an eight priced at $845, 
and the President, also an eight, 
starting at $1045. 

Pronounced streamlining is af- 


fected in all models but none is 
freakish. Fenders, radiators, 
windshield and rear body sec- 


tions have all been designed in 
harmony with aviation practice, 
which provides a body “faired” 
to permit smoother passage 


through air currents. This inno- 
vation reduces wind roar at high 
speeds, but at the same time has 
not been achieved at the expense 
of discomfort to the occupants of 
the car. The problem of insula- 
tion against exterior tempera- 
tures has been met through the 
use of a highly efficient insula- 
tion which also provides against 
disturbance from exterior noises. 

At the same time it has been 
possible to attain even greater 
roominess in the interiors with- 
out sacrifice of aerodynamic ad- 
vantages. A new system of in- 
terior ventilation has been 


(Continued on Page 22) 


Aderafter Grant Discusses 


New Deal Sales Methods 





Detroit, Sept. 29.—“If the deal- | 


ers’ code goes through as written 
be 


there 

change 
appeal 
public, 
Richard H. 
Grant, vice- 
president of 
General Motors, 
in his talk on 


necessarily must 
in our 
to the 
” said 


a 





“Sales Promo- 

tion in These 
Changing 

Times” before 

the Adcraft 

Ciub at its R. H. Grant 
weekly lunch 

today. 


Mr. Grant had started his talk 
by referring to the New Deal and 
the changes it undoubtedly has 
made in business methods of the 
country. He told his audience 
that manufacturers, publishers, 
advertising agencies and others 
should carefully study the codes 
that affected their customers and 


about a change of feeling on the 
part of the consumers which will 
make necessary a change in the 
trend of sales attack. 

“Have we a majority of the 
people backing us in the belief 
that such a change has taken 
place?” asked the speaker, who 
took advantage of the opportun- 
ity to tell about the consumers’ 


| research campaign which Gen- 


clients and chart their courses ac- | 


cordingly. 

In making marketing plans the 
public pulse must be felt to de- 
termine whether or not the 
changing times have _ brought 


(Continued on Page 2) 


9-Day 40-Hour 
Week Ordered 
By Henry Ford 


Detroit, Sept. . 29. —Almost sim- 
ultaneously with strikes in the 
Chester, Pa. and Edgewater, N. 
J., plants of the Ford Motor Co., 
the home office announced that 
operations on a five-day, forty- 
hour week basis will be resumed. 

Last week it was 
that the plant would operate this 


| week on a four-day, thirty-two- 


hour basis in order to bring the 
average hours down to the thirty- 


(c ontinued on Page 2) 


announced | 


tary of of the Chamber and presi- | 


iNash °34 Line 
Will Be Shown 


. 
Sunday at Fair 

Kenosha, Wis., Sept. 29.—Cen- 
tury of Progress visitors will be 
given a rare automobile treat on 
Sunday, Octo- 
ber 1, when the 
first sixteen 
new Nash mod- 
els for 1934 will 
be shown in the 
Nash plate glass 
tower on the 
Chicago exposi- 
tion grounds. 

C. H. Bliss, 
vice - president 
in charge of 
sales, announced 
here today that, 
contrary to the custom which for 
years has closely guarded new 
automobile models from _ public 
view until such time as dealers 
throughout the country could be 
supplied for a formal national 
presentation, they have decided 
to give World’s Fair crowds an 
advance look. 

The showing in the Nash tower, 
which will continue through the 
first weeks of October, is to be 
the only public revelation before 
announcement time of the 1934 
Nash line. The new cars will be 
placed on the revolving platforms 
of the unique exposition tower 
and may be seen by the thou- 
sands who daily fill the Travel 
and Transport area. The Nash 
tower faces Leif Ericsson Drive 
and is located just south of the 
Travel and Transport building, 
midway between the Thirty-first 
and Thirty- -fifth Street entrances. 








C. H. Bliss 


Likely; Merit 
Clause at Bay 


Code in Abeyance Until 
President Roosevelt 
Returns to Capitol 


By WILLIAM ULLMAN 


Washington, Sept. 29.—A reduc- 
tion in the proposed maximum 
work week from forty-eight to 
forty hours loomed as the major 
change in the trade practice code 
of the nation’s automobile dealers 
as the agreement went through 
the final stages of approval here 
today. 

Formal ratification of the code 
was regarded as an impossibility 
before the middle or end of next 
week, pending return of Presi- 
dent Roosevelt to the capital. 

While no official word is forth- 
coming from the NRA on the 
final terms of the dealers’ code, 
the information relative to the 
reduction in the proposed work 
week comes from reliable sources. 
It indicates only a partial victory 
on the part of labor, which de- 


manded a reduction to the maxi- 
mum allowed the automobile 
manufacturers, thirty-six hours 


weekly on an average. 

NRA information on the code 
indicated that all controversial 
points—elimination of the merit 
clause, exemption of used car 
dealers from its provisions, objec- 
tion to the National Automobile 
Dealers’ Assn. as the agency for 
the compilation of the official 
guide on used car prices, and 
others of less consequence—have 
been settled and that only routine 
procedure now stands in the path 
of approval. 


Manufacturers to Consider 


Methods Of Aiding N.R.A. 


New York, Sept. 29.—Methods 
| of co-operating with the National 


Recovery Administration in the 
furtherance of its program will 
be considered by automobile man- 
ufacturers at a meeting of mem- 
bers of the NACC in New York, 
October 5, Byron C. Foy secre- | 








Pronounced streamlining is a feature of the new Studebaker lines. 
it is done without becoming freakish. 


This Commander sedan shows how 


dent of the De Soto Motor Corp. 
announces. 

Among the prominent automo- 
bile company executives who will 
participate in the program and 
the topics of their talks are: 
“Present and Future Operations 
Under the Blue Eagle”, by Don- 
aldson Brown, vice - president, 
General Motors Corp. and chair- 
man of Chamber Code Commit- 
tee; “Co-ordinating Labor Activi- 
ties With Factory Needs Under 
the Automotive Code.” Speaker 
to be announced. “How Best to 
Co-operate With Dealers Under 
Their New Code,” by Richard 
H. Grant, vice-president, General 
Motors Corp. and chairman of 
the Chamber’s Sales Managers 
Committee; “How Will Codes of 
Our Suppliers Affect Costs?” 
Speaker to be announced. “Other 
Codes That May Affect Motor 
Industry.” 

Drawing for exhibit spaces at 
the National Automobile Shows 
to be held in New York January 
6 to 13 at the Grand Central Pal- 
ace, and in Chicago January 27 
to February 3 at the Coliseum, 
will also take place at _ the 
meeting. 
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U. M.S. Display in G. M. Lobby 


Dealers’ Code Provision Reveals 
Nuisance Aspect of Excise Taxes 


Eliminates Plague of Customers’ 


Payment But Leaves Retailers Still Big 
Losers in Many Other Ways 


By WILLIAM ULLMAN 
Washington, Sept. 29.—With the approval of the code 
of fair competition for the automobile retail trade, one 
plaguing aspect of the Federal excise tax on motor ve- 


hicles, parts and accessories will be terminated. 


It is 


that relating to the effort on the part of car buyers to 
bargain the dealer into a concession on the tax. The code 
prescribes the possibility of the dealer paying the tax 
or any part of it as a concession to the patron. 

That is was necessary to writeQ-————________—_—__—_- 


such a provision into the trade 
practice code of the dealers 
thoroughly substantiates one of 
the charges brought against the 
tax prior to the enactment of it; 
namely, that it represented a levy 
that was discriminatory and a 
nuisance; that the public would 
leave no stone unturned in an 
effort to avoid its payment. 


Dealers Out 

The automobile retailer defi- 
nitely gets an out under the code 
insofar as his customer is con- 
cerned. Bargaining of any sort 
over the tax is an unfair and il- 
legal practice, subject to certain 
stiff penalties. He can tell his 
customer that with the assurance 
that the same story will be told 
by his competitor. The fact is, 
however, that the provision does 
not modify the nuisance aspect of 
the excise tax, nor the circum- 
stances that it costs the dealer 
money. 

There is no formula by which 
may be computed the proportion 
of the millions paid in excise 
taxes which would go to the auto- 
motive trade in the form of ac- 
cessory sales were car buyers 
free to use the extra charge for 
the purchase of vehicle extras. 
Certainly the share would be a 
considerable one as evidenced by 
the fact that many new car buy- 
ers, after paying the tax, lack 
the money with which to buy cer- 
tain extras that are regarded as 
virtually indispensable. To this 
large loss must be added the 
smaller but, nevertheless, consid- 
erable one of collecting the tax 
for the Government. While the 
tax is a levy against manufactur- 
ers, the dealer pays it to the 
manufacturer and carries the in- 
terest on it until the car goes 
into the hands of the consumer. 

Delivered Prices 

When the codes of the motor 
car manufacturers were first dis- 
cussed, there was mentioned the 
possibility that among the trade 
practices which they might enu- 


Jobbers Seek 
Wider Margin 
From Mnfrs. 


Chicago, Sept. 29.—Revisions in 
prices by automotive manufac- 
turers under the NRA program 
should be attended by increased 
margins for jobbers, declares E. 
T. Satchell, president of the 
Motor and Equipment Whole- 
salers’ Assn., who today an- 
nounced the appointment of a 
committee of five to contact with 
manufacturers on this subject. 

Named on the committee are 
J. M. Bloch, G. P. Henderson, R. 
P. Greene, A. W. Kleinschmidt 
and S. B. Dean. 

“There is a growing tendency 
on the part of a good many 
manufacturers to make revisions 
of prices to compensate them for 
the added cost of doing business 
under the NRA program,” said 
Mr. Satchell. “At the same time 
no adequate provisions have been 
made for increase in jobber 
margins. 

“This situation has reached a 
point where energetic action must 
be taken to protect jobber 
interests.” 





merate was one relating to the 
advertising of delivered prices. 
There were many who could see 
an advantage in such an agree- 
ment both to the industry and 
the public it served. 

All of the codes in which such 
a provision might have been in- 
corporated are beyond a stage 
which would permit it and the 
excise tax, making the delivered 
price still less attractive than 
the factory list, must be rated 
a factor. 

Advertising of delivered prices 
on motor cars would simplify the 
administrative details of the new 
deal, but the legislative branch of 
the government, through the 
agency of the excise tax, has im- 
posed a considerable obstacle to 
its realization. 


Dealers Must Fight 

A study of the code situation 
makes it crystal clear that while 
the dealer may now escape the 
buyer’s determination to use the 
tax for bargaining purposes, he 
still is plagued by its fundamen- 
tal inequities and _ injustices. 
There is just as much, if not 
more, call for him to enlist in 
the battle to have the tax elimi- 
nated as there ever was. 

Members of Congress have inti- 
mated the possibility of Federal 
tax law revision with the objec- 
tive of eliminating some of the 
discriminations in the present act. 
A special House committee will 
go to work on the subject here 
within the next five weeks, ac- 
cording to present plans. The 
situation, modified by the code 
to some slight extent, neverthe- 
less represents a strident call to 
arms on the part of the vast army 
of motor car retailers who have 
seen every charge made against 
the excise taxes thoroughly sub- 
stantiated by actual experience. 





Efforts to Escape |9 000 000 Car 


Year Assured; 
Sept., 185,000 


Detroit, Sept. 29.—Reports from 
automobile manufacturers in the 
United States and Canada indi- 
cate a production during the past 
month of approximately 185,000 
units. 

This would make the total to 
date 1,722,559 units easily assur- 
ing a 2,000,000 car pesca ni 


Truck Men Meet 
In Attempt to 
Iron Out Code 


Detroit, Sept. 27.—Executives 
of most of the leading truck man- 
ufacturing companies met today 
in the General Motors building 
to discuss trade practices in con- 
nection with the distribution and 
marketing of commercial vehicles. 
Nothing was announced at the 
close of the session, the meeting 
having been called to iron out 
wrinkles in the code. 


Alfred Reeves and James S. 
Marvin of the National Automo- 
bile Chamber of Commerce met 
with the truck makers, who in- 
cluded Paul W. Seiler, H. E. List- 
man, H. A. Prussing and J. P. 
Little, General Motors Truck; A. 
J. Brosseau, Robert E. Fulton, 
D. C. Fenner and R. A. Hauer of 
Mack; Martin Pulcher, R. W. Ru- 
don and J. F. Bowman of Fed- 
eral; R. S. Black of Brockway; 
A. C. Downey of Dodge; Elijah 
Poxson of Reo; C. H. Wondries of 
Studebaker; T. R. Lippard of 
Stewart; Norman G. Schacht of 
Le Blond-Schacht; Frank Fageol 
of Twin Coach; George H. Kelly 
of White; B. A. Gramm and Wil- 
lard J. Gramm of Gramm. 


Ford Restores 


40-Hour Week 


(Continued from Page 1) 
five prescribed in the NRA auto- 
mobile code. It was then planned 
to operate an alternate thirty- 
two-hour and forty-hour weeks, 
but this plan has been abandoned, 
officials explained. 


Aderafter Grant Discusses 


New Deal Sales Methods 


(Continued from Page 1) 


Motors 
just what 


eral 
determine 
sumers want 
mobiles they are expected to buy. 
The last questionnaire G.M. sent 
out produced more replies than 
any other questionnaire outside 
of the poll taken by Literary Di- 
gest on prohibition. 

The largest attendance ever 
recorded at an Adcraft luncheon 
in the General Motors Building 
turned out to listen to the dynam- 
ic Grant. There was an over- 
flow of fifty members who had 
to eat their lunch in an adjoin- 
ing cafeteria, returning to the 
auditorium to listen to the Gen- 
eral Motors executive. 

Recognition of the champion- 
ing of advertising by the guest 
of the luncheon came with the 
election of Mr. Grant as an hon- 
orary member of the club. He 
is the sixth to have this honor 
conferred on him and he enjoys 
the unique distinction of being 
the first man from the salesman 
field to be given the citation of 
merit. 

The citation recites that the 
honorary membership was award- 
ed for Mr. Grant’s outstanding 
contribution to advertising. 


the con- 


is carrying on to} 


in the new auto-| 


‘lam Grant 


“Although primarily a_ sales- 
man and never dependent on ad- 
vertising or any of its branches 
for his livelihood, Richard Hal- 
has_ nevertheless 
brought about an appreciation 
of advertising and its co-ordina- 
tion with all manual salesman- 


| Ship through his untiring efforts, 


over a long period of years,” reads 


the citation. 


“Richard Hallam Grant has 
championed the cause of more 
good advertising in all mediums 
to back every selling effort 
through good times and bad. 

“Richard Hallam Grant has car- 
ried the banner of truth in ad- 
vertising into high places where 
by his sincere enthusiasm and 
personal conviction he has met 
and conquered every obstacle. 


“Richard Hallam Grant has 
proven himself a staunch friend 
of organized advertising and has 
on every occasion shown his 
special interest in the Adcraft 
Club of Detroit and its activities.” 





Mr. Grant promised the Ad- 
crafters that he will come back 
next year and report to the same 
audience how the ideas he ad- 
vanced in his speech worked out. 


| became 





aR a 
REATERS 


Rivaling in modernistic treat- 
ment some of the exhibits at Chi- 
cago’s Century of Progress, a dis- 
play of products handled by 
United Motors Service is attract- 
ing attention this week in the 
main corridor of the General Mo- 
tors Bldg. 

The exhibit includes the nu- 
merous items of Delco-Remy and 
Northeast automotive electrical 
equipment, Guide lamps, Delco 
batteries, Klaxon horns, New De- 
parture and Hyatt bearings, Har- 
rison radiators and hot water car 
heaters, AC products, and United 
Motors auto radio, as well as 


Roos Slated 


Delco-Light lighting plants, 
water systems, and Delcogas 
equipment and 32 and 110-volt 
electric irons, vacuum cleaners 
and other home _ conveniences 
comprising the Delco appliance 
line. 

The display, designed and 
erected by L. P. Wittenberg, of 
the United Motors advertising 
staff, makes lavish use of chrom- 
ium plating and indirect illumin- 
ation in various colors. It will 
continue throughout the week. It 
took the first prize ribbon at the 
Michigan Farm and _ Industrial 
Fair, Detroit. 


for Presidency 


of S.A.E., Others Nominated 


New York, Sept. 29.—Delmar 
G. Roos, chief engineer of the 
Studebaker Corp., has been nomi- 
nated for president of the So- 
ciety of Automotive Engineers, 
Inc., for the year 1934, according 
to an announcement made public 
today by John A. C. Warner, 
general manager of the society. 


Mr. Roos has been connected 
with the automotive industry con- 
tinuously since his graduation 
from Cornell University in 1911, 
serving the Locomobile Co. of 
America in various capacities 
until 1925 when he resigned his 
position as vice-president of that 
company to enter the employ of 
the Marmon Motor Car Co. as 
chief engineer. A year later he 
chief engineer of the 


D. G. Roos J. M. Crawford 


Studebaker his present 


position. 


Mr. Roos has been prominent 
in Society work for many years, 
having been vice-president of the 
Passenger Car Activity in 1932. 
He has served at various times on 
such important committees as the 
Military Motor Transport Advis- 
ory Committee (in co-operation 
with the Quartermaster Corps of 
the United States Army), the 
Stock Car Contest Advisory Com- 
mittee (in co-operation with the 
American Automobile Assn.), and 
the Ordnance Advisory Commit- 
tee, and he has also taken an ac- 
tive part in the work of the Re- 
search Committee and _ several 
divisions of the Standards Com- 
mittee. 


Others who have been nomi- 
nated as officers and members 
of the Council for 1934 are the 
following: For _ vice-president 
(Aircraft), T. P. Wright, general 
manager, Curtiss Aeroplane & 
Motor Co.; for vice-president 


Corp., 


(Aircraft Engines), Robert Insley, 
Research Engineer, United Air- 
craft & Transport Corp.; for vice- 
president (Diesel Engines), H. 
D. Hill, vice-president and gen- 
eral manager, Hill Diesel Engine 
Co.; for vice-president (Fuels and 
Lubricants), A. L. Clayden, Re- 
search Engineer, Sun Oil Co.; for 


> 


J. B. Fisher A. Brumbaugh 
vice-president (Motor Trucks and 
Motorcoaches), A. K. Brumbaugh, 
Commercial Engineer, White Mo- 
tor Co.; for vice-president (Pas- 
senger Cars), F. F. Kishline, As- 
sistant Chief Engineer, Graham- 
Paige Motors Corp.; for vice- 
president (Passenger Car Bodies), 
John W. Votypka, Chief Engineer, 
Le Baron-Detroit Co.; for vice- 
president (Production), W. H. 
McCoy, manager, Experimental 
Production Machine Shop, Gen- 
eral Motors Corp.; for vice-presi- 
dent (Transportation and Main- 
tenance), L. V. Newton, Automo- 
tive Engineer, Byllesby Engineer- 
ing & Management Corp.; for 
councillors (term of 1934-1935), 
J. M. Crawford, Chief Engineer, 
Chevrolet Motor Co.; J. B. Fisher, 
Chief Engineer, Waukesha Motor 
Co.; and J. F. Winchester, Co- 
ordinator and Supervisor of Mo- 
tor Equipment, Standard Oil Co. 
of N. J.; and for treasurer, David 
Beecroft, manager, New York 
Office, Bendix Aviation Corp. 


In addition to the men who 
will take office after the election 
next January, the 1934 Council 
will include W. T. Fishleigh, Con- 
sulting Engineer; G. W. Lewis, 
Director of Aeronautical Re- 
search, National Advisory Com- 
mittee for Aeronautics; and 
W. G. Wall, Consulting Engineer, 
who were elected at the begin- 
ning of 1933 for a two year term; 
and, as Past Presidents, A. J. 
Scaife and H. C. Dickinson. 








Cook County 
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Sept. Sales 


Double ’32; Leaders Gain 


Chicago, Sept. 28.—New 
registrations in Cook county for 
September have run  approxi- 
mately double the same period 


last year and considerably ahead | 


of 1931, it is revealed by the fig- 
ures up to and including Sept. 25. 
The total was 3,699 as compared 
with i,902 for last year and 3,328 
for 1931. 

Especially sensational this 
month has been the showing of 
Dodge, with 411 units as against 
28 last September. 

Chevrolet again led with 834 
units as compared with 321 last 
year. 

Plymouth stepped upon from 
28€ units to 624 to finish in sec- 
ond place. Ford was close be- 
hind with 605 as compared with 
504 last September. Pontiac’s to- 
tal was 249 as against 87. 

Other sharp advances over a 
year ago were scored by Buick, 
169 to 55; Oldsmobile, 143 to 54; 
Chrysler, 140 to 55; De Soto, 111 
to 60 and Terraplane, 94 to 63. 











(Continued from Page 1) 
the New York Sun, was an early 
caller. Bob is going on the 
“Under Three Flags” tour. Lucky 
dog! 

John C. Long, formerly head of 
the information department of 
the National Automobile Cham- 
ber of Commerce, was another. 
John now is advertising manager 
of Bethlehem Steel and doing 
right well, they tell me. 

Frank Wiethoff, former Rockne 
sales manager, checked in. Frank 
still is in Detroit, enjoying a long 
vacation before going back into 
harness. From him I found out 
that his late colleague, George 
M. Graham, who was Rockne’s 
vice-president, is rusticating in 
Florida. George has bought a 
home at Miami Beach, has killed 
a lot of sail fish and is marking 
time. And Wiethoff told of his 
father visiting him this summer 
and that the senior Wiethoff, who 
was born in Detroit, had been a 
schoolmate of Henry Ford’s in 
Dearborn. 

*” + ” 


BREEZING THROUGH town 


and an ADN caller was William | 


J. Hughson, president of the San 
Francisco Automobile Dealers’ 
Assn. and the oldest Ford dealer 
in the country. Bill 
Fords for thirty years. He’s been 
at Washington wrestling with 
the code, for he is one of the 
Vesper high command. 

Bill wouldn’t be Bill Hughson 
if he didn’t have something in- 
teresting to tell you. When I 
sprung the Belle Isle road race 
idea on him he countered with 
the information that he is going 
to attempt to revive the Vander- 
bilt and Grand Prize cup road 
races at San Francisco in 1837. 
That seems a long way off but 
Bill is preparing for the formal 
opening of the Goiuen Gate and 
Oakland-Frisco bridges at that 
time. He was the man who 
staged the last running of these 


classics at the time of the Pan-| 


ama Exposition in San Francisco 
in 1915. 


* * 


HUGHSON was in tow of his 


* 


old friend, Tom Doyle, dynamic | 
Detroit Dodge dealer. The bond of | 
friendship exists because Doyle | 


was selling Fords in Detroit at 
the time Hughson got his fran- 
chise. It was while the two of 
them were visiting the column 
conductor that Doyle told about 
a happening of the early Ford 
days. 

Doyle had had a particularly 
good season. Statistics showed 
that he had sold a Ford in the 
State of Michigan every two 
minutes throughout April and he 
thought the world ought to know 
about it. So he put up a huge 
sign on the Temple Theater. It 
was the first action sign ever 





car 


Sparks 


has sold} 











used in Detroit, he says, and the 
Ford facts were emblazoned 
thereon. 


Doyle was standing there ad- 
miring the sign and feeling proud 
when the late Harry Cunningham 
came along. 

“What’s the idea of the sign, 
Bill?” asked Harry. ‘“What’s so 
good about that sales feat of 
yours? Seems to me you didn’t 
cover your field very well. A 
sale every two minutes! Don’t 
you remember that old saying, 
“A sucker is born every minute?” 

+ + a 

STILL ANOTHER caller— 
Harry Vissering, a director of the 
Goodyear Zeppelin Co., of Akron, 
an air-minded man now but in 
the old days most active in auto- 
mobile competition promotion as 
president of the Chicago Auto- 
mobile Club, which staged Elgin 
road races, reliability runs and 


| 


| 
} 


the like. Vissering still talks of 
the days when he and Walter 
Chrysler were mechanics, travel- 
ing from job to job. 

In his Zeppelin career Visser- 
ing has flown the ocean five times 
and was with Eckener when the 
big ship reached the north pole. 


Field Changes 


At Dodge Corp. | 


| condition in at least three years, 


Detroit, Sept. 29.—George Mul- 
lin, formerly Los Angeles Dis- 
trict representative, has been 
transferred, in like capacity, to 
the Portland district of the San 
Francisco region, succeeding C. 
L. Voss, who in turn has been 
transferred to the Los Angeles 
district. 

R. M. Coffey has been ap- 
pointed truck representative in 
the Greensboro and Charlotte 
districts of the Atlanta region, 

A. B. Morgan, formerly special 
representative traveling out of 
the company’s home office, has 
been made truck representative 
in the Washington district. 
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‘Hudson Tops 





3 Year Mark 
Says Abbott 


Detroit, Sept. 29.—Judged by 
factory shipments, retail sales, 
dealer stock, and dealer person- 
nel, the Hudson Motor Car Co’s. 
sales situation is in the healthiest 


according to Hudson officials. 


“Dealers’ stocks of Hudson cars 
and Terraplanes are at the lowest 
point since the first week in May, 
in the face of abnormally high 
late - season shipments,” says 
Chester G. Abbott, general sales 
manager of the Hudson Co. 
“Shipments this month will be 
fifty-five per cent over those of 
last September. Our late-season 
shipments this year are abnorm- 
ally high.” 

Mr. Abbott pointed to the ex- 
ceptional Hudson-Terraplane re- 
tail sales record during recent 
months as the explanation for 
the unusual situation, and added 
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that it has been impossible in 
the last few weeks to fill dealer 
orders for some of the models 
that are most in demand. 


“We can see only one answer 
to this favorable condition,” he 
continued. “That is ‘public ac- 
ceptance’. Our entering the low- 
est price field with the Terraplane 
naturally increased our accep- 
tance greatly, and our perform- 
ance records throughout’ the 
country, together with owners’ 
experience, have further stimu- 
lated it. In fact, nothing but 
recognition of the outstanding 
qualities of the Terraplane could 
account for our retail sales for 
the past three months being six- 
ty-five per cent over the cor- 
responding period of 1932, or for 
our steady gain this season until 
our production volume now places 
us in sixth position in the indus- 
try, or for the addition of approxi- 
mately 800 new dealers since the 
first of the year.” 


Classified Ads in Automotive 
Daily News are the best me- 
dium to quick results. 


On August 7, 1933, 
Ab Jenkins sped 
around a circular 
course on the Great 
Salt Lake Desert, near 
Salduro, for a full day 
and night, in a special 
Pierce-Arrow roadster 
equipped with a Long 
radiator and clutch. 


MICHIGAN 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which it knows to be timely, authentic and 
of value. 
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WE DO OUR PART 
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A Lesson In Folly | 


AILS, at last, seem to have awakened to the fact that | 
there is some truth in the axiom that the only way| 
to beat a competitor is to compete with him. Back in| 


the early days of bus transportation railway presidents | 
smugly refused to consider the motor bus as a practical | 
travel medium. And there was some basis for their de- 
cision in view of the crude contraptions offered at that 


time. 


Later, when the bus began to come into its own, the 
smugness gave way to dismay, but railway presidents, 
trained to honor traditions, still refuse to accept this 
highly valuable piece of auxiliary equipment. Rather, 
they set about systematically to impede its development 
as much as possible by sponsoring laws and restrictions 
that have done much to deprive the travelling public 
of many potential advantages that the bus provides. 


Today, however, the rail chieftains are seeing the light. 
They are going about meeting bus competition with light, 
speedy, comfortable rail-cars driven by internal combus- 
tion engines. These new units due to their economy 
of operation, quietness and speed, stand in line to give 
the bus manufacturer real competition in the future if 
bus manufacturers take the same attitude toward the 
rail-car that the rail presidents took toward buses. 


If the bus makers attempt to impede the development 
of the rail-car, they, like the rail presidents, will throw 
that business into someone else’s hands. The bus maker 
of today is logically the supplier of rail-cars of tomorrow. 


Should the public approve this new type of transpor- 
tation to the degree that now seems likely, there will be 
a real market for this type of equipment. These units 
could be operated between the larger cities at lower rates, 
better than express train speeds and at more frequent 
intervals. They would return a greater profit to the rails 
than the present plan of long, heavy trains operated at 
inconveniently long intervals for an impatient public. 


The present builder of automotive buses is in an excel- 
lent position to turn his hand to this new task. The rails 
themselves have furnished a good object lesson of the 
folly of refusing to accept that which is new. 


It Pays To Pay 
ECAUSE of the fact that trucks are seldom sold in| 





one or two visits but necessitates repeated calls by the 
salesman, some of the leading truck manufacturers are| 
now impressing upon their dealer body the advisability 
of paying their truck salesmen a living wage, against| 
commissions. Results of this practice, even among deal- | 
ers in the conventional ton and a half trucks has shown 
that it pays good returns on the investment. 


By paying a fair wage the dealer gets a better grade | 
of salesman and frees him from financial worries. The 
salesman has an incentive to hold out for better deals 
and sells the customer instead of the boss. One Detroit 
dealer who put on a salaried salesman in August this 
year sold twenty-two trucks so far this month although 
his total sales for the year up to the first of September | 
had totaled twelve. 


Free 
Air 
By Cliff Knoble 


HEAVENS ABOVE! A _ con- 
gressman announces his belief 
that the public is inclined to favor 


|a reduction of motoring taxes. 
| Sooner or later, the distinguished 


gentleman may also be expected 


|to discover that the public dis- 


approves of slavery. 
* * Eg 
Daffy Definitions 


ADVERTISEMENT: An at- 


tempt to get a prospect to come | 
ask for |} 


into the salesroom and 
the information he expected to 
get from the advertisement. 

* * * 





The grease cup may not be the} 


cup that cheers, but liberal use of 
it never caused any headaches 
either. 

cd * * 


RESIDENTS of Detroit’s East 


Side enjoyed a _ recent hearty 
cackle at the expense of a com- 
pany of fire 
devil whose house was blazing. 
On a certain street, there is a 
bridge over a narrow canal. 


pass beneath, the bridge lifts 
itself abruptly above the street 
level, with a sharp slope from its 
crown to either side. In response 
to an alarm, a ladder truck came 
dashing down this street. The 
front wheels rose to the crown 
of the bridge, and passed over. 
Then the truck’s middle struck 
the crown—scraped—and stuck. 
The firemen dismounted, some of 
them rather unceremoniously— 
yelled—pushed—argued— and just 
waited. Meanwhile, a crowd col- 
lected. The firemen’s predica- 
ment even drew a good part of 
the assemblage which had been 
attracted by the fire. One hundred 


shoulders finally got the truck | 
over the hump and it sped on its} 
When it! 


way toward the blaze. 
arrived, the fire was out. The 
owner had quenched it with a 
garden hose. 

* * * 


There was a young fellow named 
Bill, 

Who raced his car down a steep 
hill. 


| It was too late to learn, 


When he came to the turn— 
Now he’s pushing up grass for 
a thrill. 


* * * 


AMONG those who are going 
to inherit the earth, we venture 
there won’t be many motorists. 
Put any little shrimp behind a 
steering wheel and, brother, he’s 
anything but meek. 


* * * 


Sidelights 


J. E. FIELDS, president of the 
Chrysler Sales Corp., had a youth- 
ful experience with the “trade-in” 
problem, soon after he had be- 
come a full-fledged farm imple- 
ment salesman. It was. back 
home at Fargo, North Dakota, 
where Joe innocently took in (or 
was taken in by) a one-year 


|old binder, allowing a whale of 
|a credit on a new one, due to the 


plausable and vehement com- 
plaint of its owner. At regular 
intervals thereafter, a _ sizeable 
chunk of Joe’s pay-check applied 


|on that trade-in—until, b’gosh, he 


settled the problem by going out 


|and selling the dern thing. That’s 
|one of the reasons, no doubt, why 


any one who trades with Joe 
Fields today had better have his 
eye teeth skinned. 


. .-. @ 


Queer Queries 

Dear CK:—What book are they 
talking about when they say 
—‘There’s a Graham 
every Page’? 

Looney Lem:—Better go in 
quietly, Lem, and give your- 
self up. They will get you 
sooner later anyway. 


on 


or 


lads—and a poor) 


To | 
make room for the boats that! 


AHFA and FTAA 
Resolved to have a battle 
For each would like to file 
code 


a 


These boys fighting together can 
“bird.” 


And trucker’s problems settle. | 


Just then a monstrous bird flew 


by 
With bluish hue of feather 


| And frightened both the heroes so 


They now will fight together. 


With apoligies to Alice in Wonderland we would like to record, 
| with applause, the happy ending of the trussle between the American 
| Highway Freight Assn., and the Federated Truck Assns. of America. 


give a lot of their apponents the 





In This 


What A Jump! 

The following may contribute 
a little cheer: 

The Hexcel payroll was 200 per 
cent greater in August than it 
was in June, and in the month of 
September it has again increased 
approximately twenty-five per 
cent. 

We are experiencing a large 
demand for automotive radiators 
and automobile hot water heater 
units, the combined production 
now being in excess of 2,000 per 
day. 

This plant operates under the 
NRA Code, which allows for 
seven hours a day, but recently 
has been forced to work eight 
hours per day, and is now start- 





ing a small night force. 

While we do not believe that 
this indicates an absolute return 
to normalcy, however, it shows 
that many people are putting their 
shoulders to the wheel, in an ef- 
fort to help our President put 
things over the top; and we cer- 
tainly hope that things will con- 
tinue reasonably well hereafter. 

F. M. Opitz 
Hexcel Radiator Co. 
Milwaukee, Wis. 


Credit ioe Due 


With all the excitement about 





getting men back at work and 
raising pay don’t you think it is 
about time something was done 
to help the small employer in the 
way of increased credit so that 
he can really do something to 
help his workers. 

On one side we are urged to 
pay out more and to work our 
employes less. On the other hand 
if we are expected to pay these 
extra costs through increased 
business should not something 
be done to help tide us over until 





we can increase our trade. 


Corner 


The views expressed in this column are these of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will mot be accepted but confidence will 
be observed upon request. 


If some measure could be 
adopted that would give them a 
chance to have credit extended 
to them these small business men 
would be willing and able to do 
their part. As it is they cannot 
get along. During the depression 
their incomes have shrunk and 
many have delved into their re- 
serves. Others have had their 
reserves cut off by bank closings. 
I think a campaign to help the 
little fellow is in order. 

J. E. Roberts 
Chicago, IIl. 


“2 word in 
edgewise” 


By the Publisher 


MANY A PAGLIACCI voice 
has been drowned out by the 
scene-setters hammers behind the 
curtain! So it may be that you 
have sensed the fact that we are 
endeavoring diligently to over- 
come our present bug-bear of late 
delivery—especially of the mid- 
week, Wednesday edition. 

We appreciate the fact that you 
have been very patient, we know 
of a number of instances where 
this edition was not delivered 
until Saturday and in a zone 
within a nights ride from the De- 
troit post office. 

cS ca 

AS A MATTER of fact you 
have been too patient and right 
now we would really appreciate 
your advising us if the Saturday 
edition of ADN is not in your first 
mail on Monday morning and if 
the Wednesday edition is not in 
your hands by Thursday. We are 
making some pretty strong repre- 

(Continued on Page 19) 
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@ BROOKLYN HEIGHTS, Dist. 4, Bklyn.—Median family income, $2,451 


@ WILLIAMSBURG, Dist. 2, Bklyn.—Median family income, $2,002 
New car sales (8 mo.) 409—News reaches 132.3'6 of families 


New car sales (8 mo.) 51}6—News reaches 47.8'% of families 
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@ LONG ISLAND CITY, Dist. 2, Queens—Median family income, $2,745 


New car sales (8 mo.) 954—News reaches 79.7% of families 


@ FLATBUSH, Dist. 16, Bklyn Median family income, $4,323 


@ COLLEGE POINT, Dist. 14, Queens—Median family income, $2,800 
New car sales (8 mo.) 288—News reaches 56.40 of families New car sales (8 mo.) 1.895—News reaches 57.6": of families 
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@ SUNNYSIDE, @ BOROUGH PARK, Dist. 14, Bklyn.—Median family income $4,044 


New car 


New car sales (8 m 666—News reaches 55.9'¢ of families 
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@ NORTH NEW YORK, Dist. 1, Bronx —Median family income, $2,383 
New car sales 8 mo.) 359—News reaches 63.4 eae ull ts News reoch 
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@ ASTORIA, Dist. 1, Queens—M @ MORRISANIA, Dist. 4, Bronx—Median family income, $2,770 


New car sales (8 mo.) 739—N New car sales (8 mo.) 537—News reaches 48.8'; of families 
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@ STUYVESANT, Dist. 6, Bklyn.—Median family income,’ $2,927 Queens—Median family income, $3,60! 


New car soles (8 mo.) 520—News reaches 56.2% of fomilies City’s new ear sales EE SEES Oe AT Se 
The cars in these pictures were not COM@ from districts like these! 


posed, nor were the houses and streets. Obviously the cars are new. Obviously the houses are 
not. Neither are they very expensive nor exclusive. Yet, seven out of ten new car sales in New York 
City come from districts like these—with median family incomes ranging from $1,800 to $4,500! 
... These middle class districts supply most of your sales. Are they getting most of your 
advertising? .. . They are if you use The News! Because News circulation is the closest parallel] 

to families and sales—and the closest approach! .. . Majority coverage, maximum reader 


attention, minimum cost!... Want to sell more cars in this market? 


THEaNEWS 


New York’s Picture Newspaper 
220 EAST 42nd STREET, NEW YORK CITY 
Tribune Tower, Chicago - Kohl Bldg., San Francisco 
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Scholk Planto Increase Dealerand Salesmen Income 


This Proven ‘System Is Now 
Availableto A.D.N. Readers 
At Special Reduced Price 


, careful investigation of its merits, Automotive 
Daily News now offers to dealers the Scholk plan of 
salesmen’s compensation, which not only meets the new 
requirements of the NRA dealers’ code, but which makes 
it possible for salesmen to materially increase their in- 


comes. 


Best of all, though, it is a plan which bids fair 


to be a possible solution of the used car problem. 
While a dealer in Los gg 


A. M. Scholk conceived the plan 
and put it into practical opera- 
tions. 
out the country that here was 


something that was producing | 
including | || 


results. Trade papers, 
Automotive Daily News, heard 
of it, published stories about it 
and Mr. Scholk was called on by 
the National Automobile Dealers’ 
Assn. to address its meeting held 
in conjunction with the New 
York and Chicago shows. 

The Scholk plan is no experi- 
ment. It has been put to the acid 
test over a period of years and 
hundreds of distributors, dealers 
and salesmen have put the ideas 
to practical use, finding that it 
promotes a better relationship 
between employers and new car 
salesmen because it improves the 
earnings of each. In a nutshell, 
the Scholk plan makes it possible 
for employers to pay a commis- 
sion of eight per cent of the new 
car factory list, plus equipment 
and accessories. 


Proved Success 

Thus hall marked as being 
workable, the Scholk plan has 
been taken up by distributors and 
dealers in all parts of the coun- 
try. It has survived this labora- 
tory test, so that in offering this 
copyrighted plan to the dealer- 
ship of the country at a greatly 
reduced licensing cost Automo- 
tive Daily News is contributing 
to the solving of one of the most 
important problems having to do 
with retailing of automobiles. 

What is the Scholk plan? 
Those who have not had an op- 
portunity to find out for them- 
selves may ask. Automotive 
Daily News cannot go into de- 
tails as to its full scope because 
it is a copyrighted idea which 
exists only on paper. Once read, 
the protection to Mr. Scholk 
given by the copyright is lost, 
so in this introductory announce- 
ment is is possible to give only 
the highlights of the proposition 
sufficient to prove to dealers the 
practicability of the plan. 

How It Works 

Safeguarding Mr. Scholk’s in- 
terests, therefore, let’s quote 
what he has to say about the 
plan. 

“The Scholk retail sales plan is 


The news spread through- | 








primarily and essentially a sales- | 


men’s compensation plan,” says | 
Mr. Scholk. “The many advan- | 
tages that this plan secures for 
both the dealers and the sales- 


Automotive Daily News, 
New Center Bldg., Detroit 


monthly installments. 





(Signed) 


Enclosed find check for THIRTY DOLLARS 
which you are to send me/us by registered mail the complete 
copyrighted description of the Scholk Retail Sales Plan, the 
balance of TWENTY DOLLARS ($20) to be paid in two equal 
For this total price of FIFTY DOL- 
LARS ($50) I/we are to receive from Mr. A. M. Scholk a copy- 
right license to use this plan in my/our dealership for a 
period of TWO YEARS from this date. 


Are You Operating 


Under the Plan? 


If so, we would greatly ap- 
preciate a letter to ADN 
advising how long you have 
had it in operation and your 
own opinion of its value 
to you. These letters we 
will publish in future issues. 


men is principally through the 
more attractive new car commis- 
sions that it offers to salesmen 
selling new cars, namely, eight 
per cent of new car factory list, 
plus equipment and accessories. 

“At the same time the dealer 
is always protected in this in- 
creased rate of compensation, 
eight per cent, because under the 


terms of the Scholk plan this| 
eight per cent commission on) 


new car factory list (‘trade-in,’ 
not deductable) is arranged and 
divided in the following equitable 
and fair manner: 

Increases Sales Incentive 


car earns and receives immedi- 


ately three per cent when the) 


new car is delivered and the re- 
maining five per cent (new car 
factory list) is paid only when 
the new car salesman has suc- 


man must exercise his best ef- 


forts in the handling of the sale | 


of the used car involved in the 
new car sale. 


cent commission only when the 


used car trade-in is successfully | 


and economically handled and 
disposed of within a _ definite 
period of time. 

“In instances where the used 
ear trade-in is not converted 
within the time limit as pro- 
vided for under this plan, the 
dealer automatically withdraws 


|and does not pay the remaining 


five per cent commission of new 
car factory list. Under these 
circumstances the new car sales- 


|}man already has been paid the 


initial three per cent (trade-in 
not deducted) for selling the new 
car, but no more. 
Why Dealers Like It 
“Dealers like the Scholk plan 
because dealers know that the 


Order Blank for Scholk Plan and Copyright 
License 


($30) for 


a Re I ee inl ie 


Dealer in 





salesmen will receive increased 
commissions only for their efforts 
in actually helping their employ- 
ers do a better new car and used 
car selling job. Further, this 
plan makes salesmen interested 
in the trade-in allowances for 
used cars and their ultimate 
sales prices and even more im- 
portant, their keen efforts 
quicker disposal of used cars. 
This is a difference which de- 
note profit or loss in any dealer- 
ship. 

“Salesmen like the plan because 
it provides them the opportunity 
to earn more money. Under this 
plan they not only receive com- 
parable new car commissions, 
but they have the added oppor- 
tunity to earn additional com- 
missions for their interest 
helping their employers trade 
better, and for their sales efforts 
in disposing of used cars.” 

How to Get the Plan 

The Automotive Daily News 
has entered into an arrangement 
with Mr. Scholk whereby it can 
make the complete plan available 
to any dealer-subscriber who is 
not now operating under direct 
license from the copyright owner 
for a period of two years for $50. 
The same service, with license 
and the advice from Mr. Scholk 
to make the plan completely 
workable and _ understandable, 
Automotive Daily News is advised, | 
has been sold _ heretofore 
seventy-five dollars, payable 


in | 
advance. | 


In future issues ADN will pub-| : 


lish the comments of dealers who | 
are already operating profitably 
under this plan and it will allow 


| their opinions to convince others | 


who are interested as to its value. | 
However, for those who are 


\already familiar with the plan 
“The salesman selling the new | 


and desire to take immediate ad- 
vantage of this proposition, which 
ADN has secured exclusively for 
its dealer-Subscribers, an order 
blank is provided on this page. 


cessfully complied with the terms | D odge Continues 


of this plan which effectively | 
provides that the new car sales- | 


Sales Increase 

Detroit, Sept. 29.— Season, 
weather and other factors seem 
to remain without influence on 
the steady pace at which the re- 


| tail figures of Dodge dealers con- 
“In other words. the new car | 
salesman earns the full eight per | 


tinue their steadily rising course. 

During the week ending Sep- 
tember 24, Dodge dealers report 
actual retail delivery of 5,543 ve- 
hicles as against 5,473 deliveries 
for the preceding week. Of the 
total of 5,543 vehicles delivered, 
2,399 were Dodge passenger cars, 
2,109 were Plymouths, while 1,035 
were Dodge trucks ranging in 
capacity from half-ton light de- 


livery cars to heavy-duty units | 


and trailer combinations. 


Chicago » Limits 


Motor Bus Speeds 
Chicago, Sept. 29.—Limiting on 
bus speeds to ten miles an hour 
in business districts, fifteen in 
residential districts, twenty else- 
where in corporate limits, and 
twenty-five on rural highways 
was decreed by the Illinois Com- 
merce Commission today despite 
vigorous protests from Chester 
Moore, president of the Illinois 
Bus Operators Assn., and W. F. 
Lennon, attorney for the Grey- 
hound Lines. 
The radical new schedule will 
become effective Sunday in the 
State. 


Second Suit Attacks 


New Indiana Tax Law 
Indianapolis, Sept. 29.—Another 
suit attacking the new Indiana 
gross income tax law has been 
filed in Superior court here by the 
Wadham Oil Co. of Milwaukee. 
It questions the right of the 
state to tax products manufac- 
tured in Indiana and shipped and 
sold outside the state. The com: | 
pany operates a refinery in East | 
Chicago. 
A similar action was brought 
recently by the Standard Oil 
Co. of Indiana. 


in | 


New Gear Box Marketed 
By Detroit Gear Company 


Detroit, Sept. 29—An automo- 
bile gear box which provides all 
the advantages of the fully auto- 
matic drive while, at the same 
time, eliminating its disadvan- 
tages, has been perfected by the 
Detroit Gear & Machine Co., a 
Division of Borg-Warner Corp. 


As at present constituted, prac- 


having to operate the gear shift 
lever; however, this is accom- 
plished at the discretion of the 
driver rather than at a predeter- 
mined motor or wheel speed. As 
long as the driver’s foot is 
pressed on the accelerator the 
car remains in the lower speed 
and as soon as he lifts his foot 
from the accelerator the shift 


in | 


for| / 





tically every automobile must be 
manually operated, i. e. its vari- 
able speeds through reduction 
gearing must be obtained by the 
operator shifting gears from one 
ratio to another. To eliminate 
this manual operation for ease 
of driving and utmost safety is, 
of course, desirable. On_ the 
other hand, such elimination is 
detrimental if this automatic 
shifting is made at  predeter- 
mined speeds regardless of the 
particular driving contingency 
facing the driver. 


Shifting from low to high and 
back down again is automatically 
performed without the driver 





miles 
driver can 
gear ratio at his discretion in this 
downward shift by depressing the 
clutch pedal, 
ean shift from high 
gear at any speed. 


The only manual operation is 
for reverse or emergency 
gears, and positive second speed 
for engine breaking on hills. 


is automatically made to higher 
gear. 
be made at any speed over thir- 
teen miles per hour. 


The shift into high can 


The shift downward from high 
gear to low is automatic at eight 
per hour; 


the 
lower 


however, 
interpose the 


and by so doing 
into lower 


low 





MULTIPLY 


the SAVINGS 
Dublcheks Bring 


by the number of 


tires in your fleet 


LEET-OPERATING wastes 

can easily pile up through the 
neglect of small details. How many 
tires do you have rolling? How 
carefully are they kept properly in- 
flated? How often do drivers and 
service men regard such attention as 
“too much trouble?” 


For “a song” you can equip all 
your tires with Schrader Dubl- 
cheks — and make inflating and 
gauging as easy as turning on a water 
tap, thus saving valuable minutes for 
each unit of your fleet. Nothing to 
unscrew, replace or become lost. Snap 
on the hose . . . air shoots in—right 
through the Dublchek. 


Schrader Dublchek protects the 
inner tire-valve from dirt, and is also 
a guaranteed- airtight seal (up to 250 
lbs.) in itself. Affixed permanently. 
A few minutes and a set is on. A 
few days—of average tire use—and 
they’ve probably paid for themselves. 
Thereafter their savings—in time, 
convenience and _ tire-mileage — is 
“velvet.” Your regular source of 
supply has, or can obtain, Dublcheks 
for you. A. Schrader’s Son, Inc., 
Brooklyn, N. Y.—Makers of pneu- 


matic valves since 1844. 


For Dual Tires we recommend the new 
Schrader Pressure Equalizer. Comes 
equipped with the Schrader Dublchek. 
Automatically keeps dual tires at equal 
pressure, within safety limits. Your 
tire supplier will gladly send detailed 
information. 


Schrader 


Reg. U. 8S. Pat. Off. 


TIRE-SAVING VALVES, CAPS 
and GAUGES 


Be sure it’s a Schrader--Look for the name 


c 


sil 


SCHRADER 
DUBLCHEK 


(No. 7006) 


Makes tire inflating and 
gauging as easy as turn- 
ing on a water tap. 


DEALERS 


Thousands of gas, tire, 
accessory dealers and gar- 
ages are making worth- 
while profits handling 
Schrader Dublcheks. Mil- 
lions of automobile own- 
ers still unsupplied. Most 
every motorist a prospect. 
Inviting display cartons 
—50 to the unit. Attrac- 
tive margin. Get in touch 
with your distributor. 
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STUDEBAKER DEALERS WILL 
AKE MILLIONS IN PROFITS 


Es 


* 


AS A RESULT! 


OW, after decades of leadership in higher price fields, 

the prestige of Studebaker name and quality—and the 
appeal of Studebaker style and performance—are extended 
to cars still lower in price! 

This far-reaching change in Studebaker’s price policy 
offers you complete and dominant coverage of the richest 
profit markets in your territory. 

Motorists today are giving their preference to 
cars that offer most for the least money—and that’s 
why Studebaker has written a new low price tag for its 
fine automobiles. 

These new Studebakers start with a sensational new 
Dictator Six listing at $645 and up—a car that far surpasses 
competition in champion performance and luxurious fit- 
tings. It will not only dominate the tremendously expanding 
low-medium price field but also give the lowest priced cars 
a quality competition they have never had. 


And in the price field right above the new Dictator’s, 
Studebaker has entered a sensational new Commander Eight 


—listing at $845 and up! A better car than the Commander 
of 1933 which was priced above $1000! 


Likewise, the champion of champions, the President 
Eight, now appears in a new and more magnificent version— 
at a list price of $1045 and up! 


There is no question but that these new Studebaker price 
fields will be the real profit markets of the future. And that’s 
why Studebaker is covering them with such stand-out values 
—the best-built, best-looking cars in Studebaker history. 


Studebaker is giving these startling new cars every con- 
ceivable kind of publicity—chain broadcasts on the radio, 
color pages and black and white pages in the magazines, 
large space newspaper advertising, outdoor posters— 
everything! 

Make a change for the better right now. Put your money on 
a winner. Puta letter in the mail today asking for Studebaker 
franchise facts. Address Paul G. Hoffman (himself an active 
and successful Studebaker dealer), President, The Stude- 
baker Sales Corporation of America, South Bend, Indiana. 


FROM THE SPEEDWAY 
COMES THEIR STAMINA 


Startling New 
STUDEBAKERS OF e 


WE 00 OUR PART 


FROM THE SKYWAY 
COMES THEIR STYLE 
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Federal Starts Production 
on New Six-Wheeler Trucks 


Detroit, Sept. 29.—‘“Six wheel 
trucks, because of their ability to 
overcome many of the serious 
conditions faced by operators to- 
day, are making tremendous 
gains in popularity,” said J. 
Bowman, vice-president in charge 
of sales of the Federal Motor 
Truck Co., Detroit. The _six- 
wheeler, it has been proven, can 
operate economically under re- 


Drop 


FE. | 


center forward axle of rear truck permits 


| patent basic design that has been 
constantly improved through 
years of experience and thousands 
of miles of actual operation in 
the hands of users. 
Federal’s new distinctive 
ing and sturdiness 


appearance. 
add 


| beautiful in 
|tures which 


drive through 


rear wheels only 


cent restrictions that in a great|include a large slanting V-type 
number of cases have made the| chrome plated radiator with grill, 


use of conventional 
larger capacity unprofitable. 
A number of years ago Federal 


trucks of 


long streamline hood and cowl 
with door type ventilators, wide 
sweeping fenders, wide chrome 


View showing tandem Construction with power to all four rear wheels 


foresaw the advantages of the 
six-wheeler and became a pioneer 
in the development of this type 
of truck. Now, in response to the 
increased public demand for six- 
wheel trucks, Federal has started 
production on four new models 


of this type that incorporate a| 44” stroke. Clutch is 


plated channel type front bumper 
and full chrome plated head lights 
with twin disc chrome plated 
horns mounted underneath. 
Models 16 and 17 are powered 
with a _ six-cylinder seven-bear- 
ing truck engine, 35%” bore by 
of the single 


THERE ARE MORE 


FRUEHAUF TRAILERS 
ON THE ROAD THAN 


ANY OTHER MAKE 


From the Truck Dealer’s standpoint, 
this is most important because it is 
definite evidence of — established 


buyer preference! 


And aggressive Dealers are cashing 
in on that preference. They have 


found it pays to 
majority prefer to 


sell what the big 
buy. 


FRUEHAUF TRAILER COMPANY 


10841 Harper Ave. 


Detroit, Mich. 


pee) 


Ee 7588 2 


FRUEHAUF TRAILERS: 


" er eoaacd TD sportation 


styl- | 
of construc- | 
tion combine to make these new | 
| models unusually substantial and | 
Fea- | 





attractiveness | 


| 


dry plate type, 11” diameter, 
equipped with vibration damp- 
ener. A four-speed transmission 
is mounted in unit with the en- 
gine. Frame is extra heavy fish 
belly type with a maximum depth 
of 8%”. Hydraulic brakes 15” 
diameter by 24%” wide with cast 
drums operate on all six wheels. 


| Standard tires are 6.00/20 six-ply 





| truck type balloon front and 32x6 


eight-ply single high pressure on 


| four rear wheels mounted on cast 


steel spoke wheels. Dual rear 


|tires are supplied optional at 





New Federal six-wheel chassis 


wheelbase 
172”, 185”, 


extra cost. Three 
lengths are available: 
and 193”. 

Federal’s patented  six-wheel 
rear end design is employed 
which includes double rear 
springs on each side connecting 
the two rear axles. These springs 
are attached to a large bracket at 
the center which pivots on a trun- 
nion pin with large double bear- 
ings. The Model 16 single drive 
unit has a full floating bevel axle 
at the rear ahead of which is 
a dead axle of tubular construc- 


REST WHILE YOU RIDE 


THE NEW 


MONROE 


Direct-Action SHOCK ABSORBER 


1928 —1933 


riding comfort of the car. 


4 to 10 times more 


Monroes have: 


Only one moving part. 


sure 


pressure gaskets. 


shock absorbers. 





No packing against high pres- 
this new Monroe design 
eliminates the necessity of high 


Large oil reserve chamber al- 
ways provides ample oilsupply, 
insuring proper operation of the 


Its Five Year Development 
Period Means Much to You 


Through painstaking, scientific development, under the supervision 
of Professor J. M. Nickelsen of the University of Michigan School 
of Engineering, the new Monroe double acting hydraulic shock ab- 
sorber comes as an outstanding improvement in motor car comfort. 

This new Monroe Shock Absorber displaces four to ten times more 
oil than is possible in the ordinary type of shock absorber. It pro. 
vides greatly increased cushioning and thus vastly improves the 


Construction of the Monroe Shock Absorber provides for large oil 
pressure chambers, together with an oil reserve chamber which is 
| connected to an air space in such a way that oil is forced into the 
| recoil chamber during the compression stroke. 
| Wewill gladly send an engineer to consult with you in regard to 

an installation on your experimental cars. Monroes will give your 
cars a better ride—they’ll save weight—and money. Monroe Auto 
Epuipment Company, Monroe, 


Michigan. 


An exclusively patented 
sembling feature is incorporated, < 
so that the new Monroes can 


4 





tion with a cast steel drop center. 
On the Model 17 the rear end de- 
sign is the same except that there 
are two driving axles instead of 
one. Power is applied to the four 
rear wheels through two bevel 
gear type full floating axles which 
are connected with an intermedi- 
ate propeller shaft having a 
pinion at each end. This dual 
bevel drive is an exclusive Fed- 
eral development. 

Models 36 and 37 are equipped 
with a unit power plant with a six- 
cylinder seven-bearing’ engine. 


ly i ; 
I 
| 
| 
| 


. = = 
- 


oil displacement 


disas- 


be easily serviced, if necessary. 


this point is eliminated. 


6 


The Monroe piston rod is not 
packed=—-so that the loss of oil 
and pressure through wear at 


Scientific design gives Monroes 
greater strength, although they 
weigh from 10 to 20 pounds less 


than your present equipment. 


MONROE AUTO EQUIPMENT COMPANY > 


MONROE, MICHIGAN 
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“THEY SAY NASH IS SOON 
GOING TO SHOW AMERICA 
SOMETHING NEW IN 
MOTOR CAR DESIGN!” 





















“YES, | HEAR IT’S 
GOING TO BE THE i 
MOST NOTICEABLE f - 
CAR ON THE STREET ~“ a 
—AND AN ABSOLUTE 

WHIZ IN 
PERFORMANCE!" 









AROMA POLS eT 


EEMS as if everybody in the automobile industry has his eye on Nash. @ 


Not in a long time has the approach of a new line of motor cars stirred 


up so much interest and such high expectations. @ From all parts of America 


dealers are writing and telegraphing to Nash about the Nash franchise— w2— 


convinced that Nash is going to go places, and eager to 
go along. There’s no time to lose. The opportunity calls 
for action. Now—today. For information write to the 


Sales Department, Nash Motors Company, Kenosha, Wis. 
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Attempt To Escape Closing 
On Sunday Gets the Axe 


Indianapolis, Ind., Sept. 29. 
Agitation among a group of auto- 
mobile dealers here to break away 
from the Sunday closing agree- 
ment reached by popular vote at 
the time of the meeting called for 
consideration of a dealers’ code 
has brought quick remonstrance 


from leaders of the Indianapolis | 


Automobile Trade Assn. 
Complaints were heard in some 
quarters that local prospects were 


visiting suburban sections to shop | co 7 ; : 
for new or used cars where the | American Legion Convention gets 


Sunday closing agreement is not 
effective. Other reports were re- 
ceived by trade officials 
dealers were advertising 
cars from their salesmen’s homes 
on Sunday. 

Action is being considered to 
keep down propaganda aimed to 
do away with the Sunday closing 
rule which was adopted by a 
large majority, and sales figures 
are cited by trade officials to 
prove that, although some opera- 
tors claim their business has suf- 
fered materially, 
have kept to a brisk 
movement. 

August 


upward 


new car registration 


figures showing a gain of nearly | 


100 per cent over the previous 
August and reaching the highest 
total of the year were held as 
evidence that no serious effects 
had been caused by the Sunday 
closing. Used car sales for the 
month also touched the highest 
point of the year and passed 
August, 1932, by thirty per cent. 
During the first twenty-two days 
of September, it was shown, there 
was a seventy-five per cent gain 
over the same period of Septem- 
ber, 1932, although a sharp drop 


sales generally | 


that | 
used | 


| example of breaking through the 
limitations prescribed by the rule, 
all doors are remaining closed on 
Sunday in both new and used car 
fields as well as parts dealers. 


Legion to Get 
New Chevrolets 


Chicago, Sept. 29.—When the 
under way here next week lead- 
ing officials of the organization 
will find at their disposal fifty 
special automobiles provided by 
the Chevrolet Motor Co. 

The cars furnished by Chevro- 
let all will be Master Six sedans 
finished in dark Baker blue with 
gold wheels and appropriate let- 
tering. Each car will be provided 
with its own driver wearing a 
white uniform and sailor cap. 

Cars will be dispatched from 
a central point at the call of 
designated Legion officials and 
will transport them to any points 
within reasonable limits of the 


|city for the duration of the Con- 


vention. 
On the doors of the cars will | 


lettering: “National Legion Con- 
vention.” Tire covers in the rear 
will also have the designation: 
“Official Legion Chevrolet.” 

The company decided to pro- 
vide cars for the Legionnaires, | 
officials said, following the suc- 
cess of a similar venture when 
the National Convention was held 
at Detroit two years ago. 


Federal Distributor 


be the Legion seal carrying the | 
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OUT-DOOR NEWS! — Even the painted newspaper opposite the entrance to the Detroit Athletic 


Club has to keep pace with the rapid tempo of the industry. 


With new records for sales and produc- 


tion being hung up almost daily, Walker & Co. cele brated our eighth birthday month by giving this 
famous illuminated board a fresh coat of cosmetics. Now is our face red? 


Sales Contest Closes; 
Winners Get Free Trip 


Memphis, Sept. 29.—Glen Pinks- 
ton, sales manager of the Chip 
Barwick Chevrolet Co., reports 
the close of one of the hottest 
sales contests ever conducted by 
| this company. In appreciation of 
the splendid sales record set the 
following members of the sales 
organization were given a trip 
to St. Louis with all expenses 
paid: Jack Smallwood, Robert 
| Hurt, Leon Shuster, J. C. Tiche- 
| nor, Oscar Collins, Chalmers Cul- 
lins, W. E. Schmitz, Floyd Mur- 


ray, T. R. Short and John Lucas. 


Emrick Co. Adds Space 


Richmond, Sept. 29 (UTPS). 
| ‘The Emrick Chevrolet Motor Co. 


Steel Shipment At Budd 


Predicts Artillery Wheels 


Philadelphia, Sept. 28.—In ad- 
dition to an order for 300,000 
pressed steel artillery wheels 
which was recently announced, 
the Budd Wheel Co. reports that 
it has concluded contracts with 
two other of the largest automo- 
bile companies for steel artillery 
wheels for their 1933-34 models. 

These three companies have 
adopted the steel artillery wheel 
as standard equipment and it is 
estimated that they will purchase 
one million of these wheels during 
1934. 

Budd officials have _ recently 
predicted that this steel-spoke ar- 


smarter appearance and advanced 
design and the adoption of this 
new type of wheel by three lead- 
ing car builders indicates that 
this expected swing in wheel 
styles is now taking place. The 
Budd Wheel Co., as the originator 
of this wheel, is thus placed in a 
very favorable position. 


Lee Heads Seat Co. 
Wallingford, Conn., Sept. 29. 
John R. Lee has been elected 
president and treasurer of the 
newly - incorporated Cantilever 


from <August’s volume is in 
evidence. 

Meantime, pending the bolting 
ofa dealer bold enough to set the 





ME 
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Milwaukee, 
Truck Sales of Milwaukee, Inc., 
has been appointed distributor for | 
that line in | this territory. 


° 


Sept. 29.—Federal 


southeast 
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ALTHOUGH the high cost of 
idling motors throughout the win- 
ter has been pointed out to truck 
owners by authorities, little could 
be done to stop this waste of 
money in the past. 

Alcohol, the only inexpensive 
anti-freeze available, boiled at com- 
paratively low temperatures, tend- 
ing to boil out before the normal 
operating temperatureof the heavy- 
duty truck motor was reached. 


U. S. Bureau of Standards 


An idling motor consumes fuel 
which must be charged against the 
cost of winter operation. In addi- 
tion, the U. S. Bureau of Standards 
has pointed out that crankcase 
dilution may jump from as low as 
5% in summer to 50% in win- 
ter. Much of this increase is due 
to idling motors. 


has announced the purchase of 
| three brick store buildings on the} 
corner 
| Street and Brook Avenue. 


tillery wheel 


of Marshall 





PRES 


IS CHEAPER THAN 


Crankcase dilution leads to ex- 
cessive wear of moving parts 
because of impaired lubrication. 
Likewise, idling means cold mo- 
tors, and more condensation of 
water in the crankcase, which may 
cause serious corrosion. 

But now Eveready Prestone has 
been reduced in price, and this 
winter idling motors are going to 
cost their operators more money 
than motors protected against both 
freezing and rust with Eveready 
Prestone. 


Eveready Prestone 
Permits Normal Temperature 
With Eveready Prestone in the 


cooling-system, truck motors can 
operate at their designed normal 


would replace the 
wooden artillery and wire wheels 
which have been popular during 

the past few years because of its 


Seat Co., which will manufacture 
seat springs and cushions for 
automobiles. R. H. Taber is sec- 
retary. 


EVEREADY 


TONE 


IDLING MOTORS 


without loss of anti-freeze. The 
boiling point of Eveready Pres- 
tone is so high that motors can 
always operate at the peak of 
efficiency. 

Eveready Prestone is specially 
treated to prevent the corrosive 
effect of water on the cooling- 
system and the clogging of rust. 

A special staff of trained cool- 
ing-system experts is available to 
help individual truck owners with 
cooling-system problems. Investi- 
gate Eveready Prestone before 
freezing weather, and save your- 
self trouble and expense later on. 


NATIONAL CARBON CO., INC. 


General Offices: New York, N. Y. 


Unit of “et and Carbon 


Union Carbide 4°)" Corporation 











By E. M. 
EGARDLESS of the outcome 
of the controversy relative to 
used car allowances, used car 
price guide-books, etc., an enter- 
prising dealer in this section is 
« promoting a used car sales activ- 
ity that is making him money 
and increasing his used car sales 
personnel. Three months ago he 
took up the old idea of cash 
coupon books and improved upon 
them, to the extent that any per- 
son who buys a used car from 
him and who will co-operate to 
the extent of finding names of 
prospects for used cars, receives 
a credit card on which is entered 
all credits which accrue from 
sales made to prospects named 
by the card holder. 


When the buyer of a used car 
has had the car in his possession 
for three or four days, this deal- 
er personally calls in the buyer 
of the car and explains his plan. 
After going into the details, he 
gives this used car owner a credit 
ecard calling for certain credits 
based on_ sales. Among the 
credits which the buyer may ex- 
pect are credits for repairs or an 
accumulated credit toward the 
purchase of either a new or used 
car. The owner of the credit 
card may turn these credits in 
any time during the year to fol- 
low. There are no cash credits, 
except under special conditions 
arrived at between the dealer and 
the buyer of the car. 


My dealer friend does not ex- 
tend the plan to every buyer. He 
investigates the buyer from the 
standpoint of his contacts with 
people and selects such men as 
factory superintendents or fore- 
men, city work bosses, church 
workers, and group and associa- 
tion secretaries. He has handled 
the plan carefully for several 
months with the result that out 
of 107 used cars sold during July, 
he was able to select twenty-two 
buyers who are now credit card 
holders and who have turned in a 
total of 206 names of prospects. 
Twenty-nine cars were sold 
through this source during July. 
One credit card holder has turned 
in eleven names, and has over 
$60 to his credit. By using this 
plan the dealer has eliminated 
four men of his used car sales 
staff. 


As soon as a name is turned in, 
provided that name does not ap- 
pear in the prospect file, one of 
the expert sales closers is sent 
out. The closer investigates first 
the ability of the prospect to buy 
a car as well as maintain it, and 
if the investigation shows that 
the prospect can afford to buy 
and own a car every effort is 
made to close him. No used car 
salesman is privileged to extend 
the credit plan to a buyer. This 
job is being done by the dealer, 
who thus establishes a _ closer 
contact and friendlier relations 
with the used car buyer than has 
been the vogue among dealers in 
the past. 
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In a letter just received, I am 
asked whether a dealer in a town 
of 3,500 population should pay as 
large a commission on sales of 
new cars as that paid in the 
larger cities. The dealer asserts 
that living expenses in the small- 
er city are from twenty-five to 
forty per cent less than in the 
larger places, and that the dis- 
tances the salesman has to travel 
in hunting prospects is less. 


Anticipating that this question 
will come up quite often, I have 
answered him by saying, first, 
that the factory list price in the 
car is the same no matter what 
the size of the city or the trading 
area of the dealer may be; sec- 

» ond, that the used car values are 
about the same and that selling 
effort needed to close a deal is 
exactly the same. 


As the three factors are similar, 












































































LUBECK 

it stands to reason that the small 
town dealer who pays his sales- 
men the same commission rates 
as those in vogue in the larger 
points should obtain better sales 
results in proportion to the po- 
tential sales. Another advantage 
will be in the dealer’s ability to 
retain salesmen who otherwise 
might be attracted to the larger 
city because of the higher rates 
of commissions. Next, the small- 
er city dealer, in view of his 
lower overhead, can well afford 
to pay the same commission rates 
as the larger city dealers and 
any smaller city dealer who will 
forget what it costs to live as a 
factor in determining commission 
rates and who will adopt a com- 
pensation plan in line with that 


used in the large cities will soon 
find himself surrounded by the 
best salesmen in that particular 
trading area. I am urging the 
small town dealer to realize that 
it is better to have a sales force 
of four or five good men than the 
usual setup of mediocre order 
takers. 
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STARTIX 
The Automatic 
Starting Switch 
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Credit Card Plan Helps 
Solve Used-Car Problem; 


Buyers Become Salesmen 


A “Railplane,” the latest example of railroad passenger equipment, 


Colorado Car Tax Now 


Up To Supreme Court 
Denver, Sept. 29.—The attor- 
ney general’s plea that the state 
automobile tax of $2 to $60 per 
car is an emergency measure “is 
an admission of its constitutional 


frailty,” F. C. Northcutt, counsel 






what a sales help they are! 


of the latest cars. 


more than twenty million cars, trucks and buses. 


up. 








architecture 


combining aircraft 
with railroad necessities, is announced by the Pullman Car & Manufacturing Corp. This is the “mys- 
tery car” about which car manufacturers have been whispering and speculating for six months. It 
came into the open last week when it emerged from the Stout Engineering Laboratories, Inc. here, 
where pre-experimental work and construction was done. 


for C. D. Walker, Denver automo- 
bile dealer, told the Colorado su- 
preme court this week in a reply 
brief which completed the plead- 
ings in the case challenging the 
constitutionality of the tax. Pend- 
ing the court decision, attempts 
to collect the tax are being held 


What a pair of “Motor Masters” these inexpensive twin products are! And 


Practically nothing the owner need do in starting except turn the switch 
key. Then Startix takes charge! If the engine stalls, Startix re-starts it at 
once — repeating automatically as often as necessary. 

Practically any car, truck, bus or marine engine —new or old — with 
Bendix Drive can have Startix. Costs but little, offers no installation prob- 
lems, and is thoroughly trouble-free. Through two years of proof, on thou- 
sands of cars for millions of miles, and standard equipment on many 


Startix, the companion unit with the Bendix Drive, “the mechanical 
hand that cranks your car,” is standard the world over—and is used on 


Startix -+ Bendix Drive = Automatic Starting 
ECLIPSE MACHINE COMPANY, Elmira, N. Y. 


(Subsidiary of Bendix Aviation Corporation) 


DRIVE 


THE BENDIX 


The Mechanical Hand 
That Cranks Your Car” 
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Tentative Vehicle Rates 


Industrial Activity Lags; 


Employment 33% Over ’32 


Indianapolis, Sept. 28.—Al- 
though consumer spending in 
Indiana expanded during August 
and several lines of retail trade 
showed improvement, industrial 
trends were downward and the 
general business index lost the 
ground gained in July, according 
to the Indiana Business Review, 
published by the Indiana Uni- 
versity School of Business Ad- 
ministration at Bloomington. 

The Review explained, how- 
ever, that while industrial activ- 
ity declined during the past 
month, total employment gained 
to a point thirty-three per cent 
above a year ago and 4.5 per 
cent above two years ago. 

Adjustment of working sched- 
ules to conform to the NRA regu- 
lations was responsible for the 
increase in employment in 
August, it was stated. Another 
factor was the division of work 
by various organizations to re- 
employ all former workers. 

The Review showed that after 
lagging behind industrial activity 
from April to late July, depart- 
ment store trade for the State as 
a whole made more than the 
usual seasonal gain, with total 
August sales well above a year 
ago. 

“Much of the early increase in 
payrolls was applied on debts and 
did not result in any real in- 
crease in purchasing power,” the 
Review said. “In some cases this 
situation will continue for a long 
period of time, but reports for 
August indicate that an increas- 
ing proportion of total payrolls 
went into retail trade channels.” 

New passenger automobile sales 
made more than the usual sea- 
sonal gain to 8.1 per cent above a 
year ago and 24.5 per cent under 
normal. Post office receipts 
gained. 

Ingot output in the Calumet 
district declined fifteen points 
during late July, through August 


Motors Face 
Gas Tax Raid 
For Jobless 


Chicago, Sept. 29.—With emerg- 
ency tax action threatened when 
the State legislature convenes 
next Tuesday in a special session, 
the Chicago Automobile Trade 
Assn. is sounding out members in 
questionnaire form on each of 
three revenue plans that will be 
proposed during the session. 

The proposals include diversion 
of the gas tax to pay a $30,000,000 
bond issue; an increase in the 
present two per cent rate of the 
State sales tax; and a direct spe- 
cial tax in Cook County. 

“These are the methods now 
generally under consideration for 
submission to the legislature to 
raise more money for unemploy- 
ment relief,” states the A.T.A. 
bulletin. “Here is a situation of 
very grave importance to the 
automotive trade, already carry- 
ing a back-breaking tax load.” 

A $30,000,000 bond issue added 
to one of $20,000,000 previously 
passed, would divert all gasoline 
tax money to unemployment re- 
lief, instead of only one-half, as 
at present, it is pointed out. 

With reference to the sales tax, 
it is explained that proposed rates 
range as high as five per cent, as 
compared with the present two 
per cent. 


Authorization of special taxes | 
in Cook County could be made | 


bulletin, by 
counties in 
similar 


states the 
all 
given 


possible, 
action whereby 
Illinois would be 
powers. 


Hudson Line to Griscom' 


Philadelphia, Sept. 29.—William 
B. Griscom, Jr., president of the 
Griscom Motor Co., 48th and 
Chestnut Streets, has been made 
West Philadelphia dealer for 
Essex Terraplane and Hudson. 








and in early September. Tin 
plate mills remained very active, 
while divisions of the industry 
producing steel for the automo- 
bile industry reported a small de- 
cline. 
industry were rather quiet, 
cording to the Review. 


Furniture factories reported 
less than the usual seasonal up- 
turn in operating schedules, but 
total output continued well above 
the corresponding periods of one 
and two years ago. State auto- 
mobile production declined to an 
extremely low level, it was said, 
but State manufacturers of auto- 
mobile accessories and parts re- 
ported August output above all 
corresponding periods since 1929. 


Coal producers continued to in- 
crease the output. Building ac- 
tivity was reported well above 
that of a year ago, but still 62.2 
per cent under normal. The lime- 
stone industry was very quiet. 


ac- 


Other divisions of the steel | 





Hartford Motor Trade 


Organizes Association 
Hartford, Conn., Sept. 28.—The 
Hartford County Automobile 
Trades Assn. has been formed 
here to represent all branches of 
the industry in the Hartford area 
and surrounding towns. 

A. C. Hine, head of the Hart- 
ford-Pontiac dealership, is presi- 
dent, and John A. Bouvier, Wind- 
sor, is vice-president. The treas- 
urer is Russell P. Taber, head of 
the Taber Cadillac Corp. 


Boston, Sept. 29.—Reports from 
1132 representative manufactur- 
ing establishments in Massa- 
chusetts to the State Department 
of Labor and Industry showed in- 
creases in August as compared 
with July of 6.1 per cent in the 
number of wage earners em- 
ployed and 8.0 per cent in the to- 
tal amount of the weekly pay- 
rolls. 

Many of the establishments re- 
ported that the changes in em- 
ployment and payrolls were due 
to their having adopted an NRA 
code. 


| sioner. 


Employment, Wages Up | 





Drafted as Final for 1934 


Boston, Sept. 29.—The compul- | 
sory motor vehicle rates for pas- 
senger cars of all types in all 
cities and towns of the State for | 
1934 as tentatively announced by 
Merton L. Brown, insurance com- 
missioner, will stand as the final 
rates for that year, unchanged, it 
is announced by the commis- 


The only changes in the final 
schedule as promulgated over the 
tentative one put forth by the 
commissioner recently are of a 
minor nature and affect taxicabs 
and in one instance public auto- 
mobiles. 

The changes follow: 

The rate for driverless cars for 
territories one, Boston and vicin- 
ity, and territory five, Worcester, 
had been reduced from $240 to 
$225. 

Automobiles of private passen- 
ger type leased without drivers 
to renting agencies are to be in-| 








sured at the premium charges for 
private passenger automobiles, 
which also provides a decrease, 
varying according to the territory. 


The rate for cars delivered by 
manufacturers to retailers has 
been reduced from $8.04 to $5.36 
for each $100 of payroll. 


The town of Norwood has been 
assigned to territory six for pub- 
lic automobiles instead of terri- 
tory three, making the final rate 
$125 instead of $200 as was con- 
tained in the tentative schedule. 


Commissioner Brown had no 
comment to make in giving out 
the 1934 final rate. 


At the same time the first step 
to bring about the establishment 
of a flat rate system of motor 
vehicle insurance was taken 
when Atty. Gen. Joseph E. Wag- 
ner approved the form of an 
initiative petition with that ob- 
ject in view. 


veros TON MORE PAYLOAD 


WITH NEW MODEL'K' Whites / 


They meet the restrictive highway 
legislation of more than 30 states 


Most states which limit the gross weight, 
also restrict the load on any one axle. With 
conventional truck design, ordinarily it is 
not possible to have the maximum weight 


allowed, and still 


keep within the legal 


rear axle weight. In the “*K’’ models White 
has accomplished this in a way that actu- 
ally increases the total payload up to a ton. 


These new ‘K’? models are designed to 
(1) throw more of the payload and body 
weight on the front axle than with con- 
ventional models of same wheelbase, (2) 
increase the gross weight to the maximum 


legally permitted. 


**K*? model Whites are now available in 
gross weights from 14,000 to 30,000 pounds. 
One typical comparison between “‘K”’ and 


standard models 


is shown here. 


Your 


nearest White Factory Branch or The 
White Company, Cleveland, can give you 
complete information on all models. 


WHAT HAPPENS 


Maximum gross weight is obtained 
with legal axle weight distribution. 


Even distribution of weight on tires. 


Reduced overall length. 


Shorter wheelbase for a given body 
length — easier handling. 


Good maintenance accessibility is 


retained. 


Conventionel Design 


5,850 Lbs. 


Weight Distribution: 


80 


18,000 Lbs. 


Total Gross, 23,850 Lbs. 


7,450 Lbs. 


Weight Distribution: 


A Oesign 


4/80 


18,000 Lbs. 


Total Gross, 25,450 Lbs. 


Advantages of “K’*’ design: 14% inches less overall 
length, 1,500 pounds increased payload. 


An actual photograph of a “K* model showing how attractive, 
conventional appearance has been retained—while providing large 
loading space for short wheelbase, with more payload on the front azxle. 





P, A. A. Officials Prepare 


For Huge Convention Cro 


Washington, Pa., Sept. 29.—An- 
ticipating the largest gathering 
in the history of the organization, 
officers of the Pennsylvania Auto- 
motive Assn. are well advanced 
with plans for the thirteenth an- 
nual State Convention to be held 
here October 9 and 10, with head- 
quarters in the George Washing- 
ton Hotel. 

Genial C. L. Klugh, manager 
of the PAA, has been in session 
here with local officers and mem- 
bers working out details, and 
states that at least 600 are ex- 
pected for the convention, at 
which the chief theme will be 
consideration of the National Re- 
covery Act code for automotive 
retailers now before General 
Hugh S. Johnson and his aides. 

Mr. Klugh is very enthusiastic 
over the fact that a number of 
men highly prominent in the in- 
dustry have accepted invitations 
to speak, chief among whom are 
F. W. A. Vesper, president of the 
National Automotive Dealers’ 
Assn., who would be administra- 
tor under the industry’s proposed 
NRA code; James Dalton, editor 
of the magazine “Motor”; Leon 
Banigan, editor of “The Auto 
Trade Journal’; Edward Payton, 
of Cleveland, prominent market 
analyst; Leon Metzger, Pennsyl- 
vania_ secretary of revenue; 
Harold Hoffman, commissioner of 
motor vehicles of the state of 
New Jersey; and General Edward 
Martin, former state auditor and 
treasurer and present head of the 
State Republican Committee. Ac- 
ceptances from several other 
speakers are pending including 
Lowell Thomas, radio news re- 
porter. 

The program will open with 
golf the afternoon of October 9, 
followed by the annual frolic that 
night in the Washington Elks 
Club. The business session be- 
gins the following morning. A 
group luncheon will be served at 
noon, with the business meeting 
concluding in the afternoon 
shortly before a banquet, final 
event of the gathering. 

Guy Woodward, local Dodge 
dealer, director of PAA and 
County Controller, is general 
chairman of the_ convention. 
Chairmen of sub committees he 
has named are: Attendance, Jack 
Wall, Charleroi; Tickets, Bill 
Husted, Washington; Golf, James 
Herberston, West Brownsville; 
Reception, W. D. Gardner, Wash- 
ington; Frolic, William D. 
Hanche, Washington; Transpor- 
tation, C. J. Ritchey, Washington; 
Banquet, George F.. Titlow, Wash- 
ington; and Greeters Committee, 
Walter Scott, Washington. 


Dayton Representative 

Dayton, Sept. 29.—George E. 
Niswonger, Dayton representative 
from Montgomery county in the 
legislature, has been appointed 
one of three members of the 
house to compose a committee 
which will meet jointly with 
groups from seventeen states at 
Harrisburg, Pa., Oct. 20 and 21, 
to adopt plans for uniform legis- 
lation concerning the operation of 
motor vehicles. The 
ments were made by Speaker 
Frank Cave. 

The call for the joint confer- 
ence was issued by the legisla- 
ture of Pennsylvania. Serving 
with Niswonger from the Ohio 
house will be Representative R. A. 
Pollock, Stark county, and Rep- 
resentative Grover C. Maxwell, 
Defiance county. Three members 
of the senate also have been 
named. 

The conference will have to do 
particularly with a suggested pro- 
gram with reference to motor 
trucks engaged in hauling freight. 


Arnstine Orders 
New Studebakers 


Cleveland, Sept. 29.—E. J. Arn- 
stine, Studebaker dealer for the 
Cleveland district, announces that 
he has placed an order for new 
Studebaker models which ex- 








appoint- 
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Over 800 Automobiles Sold 
At Chrysler’s Fair Exhibit 


ceeds his combined purchases for 
the past three months. 

“T question, also,” says Mr. Arn- 
stine, “whether this order will be 
large enough to meet the de- 
mand.” 

New models will be out early 
in October. Glowing advance re- 
ports of improvements in the 
1934 line fall short of the actu- 
ality, Mr. Arnstine declared, fol- 
lowing his return from the fac- 
tory at South Bend, Ind., where 
he had a preview. 


Flagler Gets Chevrolet 

Miami, Sept. 29 (UTPS).—The 
Chevrolet Motor Co. announce 
the appointment of the Flagler 
Chevrolet Co., with sales and 
service headquarters at 1055-57 
W. Flagler Street, as the second 
independent dealer in Miami for 
Chevrolet passenger cars and 
trucks. 


GREATER 


wd 





Gas Tax Collections 
Over Million Mark 


Tallahassee, Sept. 29.—- Comp- 
troller Lee’s office reports that 
collections from the gasoline tax 
went above the million dollar 
mark for August. 

The seven cents tax raised 
$1,081,289.65 on the sale of 15,446,- 
995 gallons. Collections in July 
were $992,807.87 on 14,182,969 
gallons. 


Firestone Gets Property 
For Service Building 
Cleveland, Sept. 28.—The Fire- 
stone Tire & Rubber Co. has ac- 
quired property at Euclid Avenue 
and East Eighteenth Street, in 
the heart of downtown Cleveland, 
upon which it is planned to build 
at once a_ $150,000 office and 
service station. The new struc- 
ture will be 139 by 189 feet in size. 


Graham Dealer Moves 


Newark, Sept. 22.—_Max Yav- 
ner, Inc., has moved to its new 


| location at 496 Central avenue. 


SALES, 


Detroit, Sept. 29. 
tors exhibit at A Century of Pro- 
gress passed the eight hundred 
mark in sales of products of that 
corporation today (September 26), 
according to information 
out by Harry A. Kaufmann, ex- 
hibit manager. 


Total sales from 


given | 


the opening | 


day of the exposition up to and | 


including September 25, 


of Ply-| 


mouth, Dodge, De Soto and Chrys- | 


ler motor cars amounted to 823 
units, it was stated. 


The sales personnel at the ex- 
hibit consists of eight corpora- 
tion employes, two from each of 
the four divisions of Chrysler Mo- 
tors and under their supervision 
there are representatives of sev- 
eral dealer establishments of 
Greater Chicago. No sales solici- 
tations are made at the exhibit 
unless the request comes from 


interested visitors who examine | 


GOING PLAC 


| been 


| 
| 
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Chrysler Mo-, the complete display of all models. 


Many of the sales were directly 
traced to the tests of Chrysler 
Motors products on the quarter- 
mile demonstration track and in 
the “sand pit,” both a part of the 
exhibit. 


State Inspection Deadline 
Set at Midnight, Sept. 30 
Philadelphia, Sept. 29. — Phila- 

delphia automobile owners have 

cautioned that midnight, 

Saturday, September 30, is the 

deadline for State inspection of 

their cars. Drivers found operat- 
ing uninspected cars the follow- 
ing day, or thereafter, will be 
subject to arrest and a fine of 
$13.50. Figures from Harrisburg 
disclose that 150,000 cars in the 

Philadelphia metropolitan area 

have not yet been inspected. 


BETTER. PROFITS FOR YOU 


THIS YEAR. PRICES AGAIN DRASTICALLY REDUCED 


night. If you want to make money, sign up 


The G. P. A. sales curve has been climbing, 
climbing. Better anti-freeze, bigger sales. That 
was the formula last year. This year another 
important factor has been added: We’ve knocked 
G. P. A. prices down to the bottom. This year 
G. P. A. will sell for much less than ever before 


in its history. 


What does that mean to anti-freeze dealers? 
It means G. P. A. sales will be better than last 
year. Profits will be higher—for despite the new 
low price, dealer margins have been increased. 

It gives satisfaction. It’s economical. One filling 
lasts all winter. Does not cause leakage. No un- 
pleasant odors. Stopsrusting. Retards disintegra- 
tion of rubber. Will not clog. Harmless to Duco. 

It is well advertised. Full pages in color in 
most of the weekly magazines. Radio every 


with G. P. A. today! Glycerine Producers’ 
Association, 386 Fourth Ave., New York, N.Y. 


THEC)2CU~G, P. A.: 


* Won’t evaporate... 
one filling lasts all winter 


* Stays put...does not cause leakage 
* Stops rusting and corrosion 

* Will not clog or gum 

* Prices reduced again 
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Truckmen Submit Code of Fair Competition + 


Proposed Instrument Is 


Presented Afi 


ter Meeting 


With Recovery Officials 


The following Code of Fair Com- 
petition for the Industry engaged in 
the carriage of property by means 
of motor vehicles, teams and drays 
was submitted by the American 
Trucking Assns., Inc., hereinafter re- 
ferred to as the “Code Authority.” 

+ * * 


ARTICLE I 
Purposes 

To effectuate the policies of Title 
I of the National Industrial Recov- 
ery Act, the following provisions are 
submitted as a Code of Fair Compe- 
tition for the Industry Engaged in 
the Carriage of Property by means 
of Motor Vehicles, Teams and Drays 
and, upon approval by the President, 
shall be the standard of fair compe- 

tition for this industry. 


ARTICLE II 
Definitions 

Section 1. The terms “industry” 
and “defined industry” as used in 
this Code and the appendices filed 
hereto mean that industry which 
consists of the carriage of property 
for-hire by means of motor vehicles, 
teams and drays and, in addition, 
all operators of motor _ vehicles, 
teams and drays not for-hire who 
have not made election as provided 
in Article VIII hereof. 

Section 2. The term “member of 
the industry” means any person or 
operator engaged in the “industry” 
as defined. 

Section 3. The expressions “ear- 
rier of property for-hire” or “car- 
riage of property for-hire” includes 
such carriage not alone between 
places in the same or contiguous 
municipalities but, additionally, such 
carriage from one community or 
area to another. 

The expressions also include the 
owner of a truck or dray who 
leases it or hires it out to another 
industry but who retains any re- 
sponsibility for the safety of the 
property transported. 

The expressions also include per- 
sons such as truck terminal opera- 
tors, agents, brokers or forwarders, 
or any other persons who solicit or 
offer to procure or provide transpor- 
tation of property for others in whole 
or in part by motor vehicles, teams 
or drays, to the extent to which 
such operation utilizes motor ve- 
hicles, teams or drays. 

The expressions also 
owner, part owner, or lessee of 
any such motor vehicle, team or 
dray who engages in the transporta- 
tion of property for hire and per- 
forms labor in connection therewith 
though he may not employ anyone 
else in such operation. 

The expressions also include any 
carriage of property by one engaged 
in any other industry who also en- 
gages in such carriage for hire for 
others than himself; but this defini- 
tion shall not be construed as apply- 
ing to any farmer who transports 
his own farm products or supplies 
in vehicles of his own ownership, 
unless he uses such vehicle to trans- 
port property for hire; nor shall 
the expressions apply to the trans- 
portation of property by a member 
of any other industry than that 
to which this code otherwise applies 
when such transportation by any 
such member for another is from 
one company to another under com- 
mon control and management for 
which transportation there is made 
a charge by a subsidiary to a parent 
company or vice versa except as 
such vehicles shall be used in the 
transportation of property of others 
than the parent corporation or sub- 
sidiary; nor shall this definition 
apply to those engaged in the pro- 
cessing or selling of goods, wares 
or merchandise in their practice 
of making two prices, one based 
upon origin and the other upon 
destination, performing the trans- 
portation in their own vehicles for 
that purpose. 

Section 4. The term “private op- 
erator” and the term “carrier of 
property not for hire” means a 
person as defined who operates 
a motor vehicle, team or dray for 
the transportation of his own prop- 
erty, receiving no compensation from 
others for such transportation, and 
shall include any person engaged 
in the production, processing or sell- 
ing of goods, wares or merchandise 
engaged in the practice of making 
two prices one based on the origin 
and the other on destination, and 
who performs the transportation in 


include the 





his own vehicle for that purpose. 

Section 5. The terms “person” and 
“operator” as used in this Code shall 
include but not be limited to indi- 
viduals, partnerships, corporations, 
associations, trustees, executors, re- 
ceivers and assignees. 

Section 6. The term “employer” 
as used herein shall include but 
not be limited to any person in the 
defined industry who drives his own 
vehicle and/or employs one or more 
persons to drive a vehicle or ve- 
hicles. 

Section 7. The term “employe” 
as used herein includes all individu- 
als employed by an employer within 
the industry regardless of the 
method of the payment of his com- 
pensation and any driver of a ve- 
hicle, though he may be owner, 
part owner, or lessee thereof. 

Section 8. The term “public high- 
way” as used in this code means 
any street, road or way dedicated 
to public use. 

Section 9. Population for the pur- 
poses of this Code shall be deter- 
mined by reference to the 1930 
Federal Census. 

Section 10. The 
shall include both 
consignee. 

ARTICLE Ill 
Fair Trade Practices and 
Labor Agreements 

The sub-divisions of the industry, 
territorial, natural or classified, have 
filed or are in the process of filing 
through the Code Authority ap- 
pendices respecting hours of labor, 
rates of pay, fair trade practices 
and other provisions; these ap- 
pendices, consecutively numbered, 
constitute provisions of this Code 
in respect to the particular matters 
covered thereby in the respective 
regions, places or classes to which 
such appendices apply. 


ARTICLE IV 
Child Labor 
No member of the industry shall 
knowingly employ in or about its 
establishment or operations in the 
industry any person under sixteen 
years of age, except that persons 
between fourteen and sixteen years 
of age may be employed (but not 
in manufacturing or mechanical pro- 
cesses), for not to exceed three 
hours per day and those hours be- 
tween 7 a. m. and 7 p. m. in such 
work as will not interfere with 
hours of day school. 


ARTICLE V 
Administration 

To further effectuate the policies 
of the Act, a Code Authority is 
hereby set up to co-operate with 
the Administrator in the administra- 
tion of this Code. 

Section 1. Organization and Con- 
stitution of Code Authority. 

The National Code Authority for 
the industry shall be governed by 
Directors chosen by the industry, 
four from each state and four from 
the District of Columbia; this Na- 
tional Code Authority shall function 
with the Administration through a 
Central Committee, which Central 
Committee, for actual contact with 
the Administration, may appoint a 
sub-committee or sub-committees. 
The National Code Authority for 
local administration in territorial 
divisions of the industry shall func- 
tion through those members of such 
authority chosen as above provided 
from the several territorial divisions 
involved, regional and_ state. It 
may also set up representative sub- 
ordinate committees of the natural 
divisions or classes of the industry. 

Section 2. The national Code 
Authority shall be empowered:— 

(a) To interpret the particular 
meaning and application of 
this Code for the information 
of the industry. 

(b) To receive, hear and investi- 
gate complaints of violations 
of this Code in the absence 
of settlement by local or 
regional committee. 

(c) To require reports from the 

industry necessary to deter- 
mine compliance with or vio- 
lation of this Code. 
To report violations of this 
Code to the National Recov- 
ery Administration or other 
Governmental officer when 
necessary or advisable for 
the enforcement of this Code 
under the National Recovery 
Act. 


“shipper” 
and 


term 
consignor 


(e) To recommend to the industry 
amendments to this Code. 
To receive and file such ap- 
pendices to this Code as may 
be submitted by any regional 
Code Authority of the indus- 
try and to obtain approval 
thereof. 

Section 3. Each operator of motor 
vehicles, teams and drays engaged 
in the carriage of property for hire 
shall keep such record of his busi- 
ness transactions as may be required 
by local, regional or national Code 
Authority, in order to furnish full 
information concerning his cost of 
operation, 

ARTICLE VI 

General 
1. Employes shall have 
the right to organize and bargain 
collectively through representatives 
of their own choosing, and shall be 
free from the interference, restraint 
or coercion of employers of labor, 
or their agents, in the designating 
of such representatives or in self- 
organization or in other concerted 
activities for the purpose of collec- | 
tive bargaining or other mutual aid | 


(f) 


Section 


or protection. 


quired as a condition of employment 
to join any company union or to 
(Continued on Page 16) 


Section 2. No employes and no one 
seeking employment shall be _ re- 
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PRECISIVN BEARINGS 


BALL RYULLER AND THRUST 





NURMA-HVFFMANN BEARINGS CURPORATION. STAMFORD. CONN. USA 


LL DELCO-LOVEJ 
SHOCK ABSORBERS 
ARE AUTOMATIC 


Whichever type of Delco-Lovejoy shock absorber you use, you 


are assured automatic performance that has met the test of time. 


The basic Lovejoy 


design provides an unfailing relief valve that 


obviates overloading, and compensates fully for sudden thrusts 


and temperature variations. All Delco-Lovejoys—single-acting and 


Duodraulics, with or without Ride Regulating Control or Inertia 


Control—have this exclusive feature which has helped to make 


Delco-Lovejoys the most popular shock absorbers in use today. 


DELCO PRODUCTS CORPORATION, DAYTON, OHIO 


* 


DELCO-LOVEJOY 


* 


HYDRAULIC SHOCK ABSORBERS 
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Details of Parts Code To Be Heard Tuesday 


Document Legislates For 


Eight Separate Branches 
of Auto Parts Industry 


ARTICLE I 
Purpose and Participation 


To effectuate the policies of Title 
I of the National Industrial Recov- 
ery Act, the following provisions are 
submitted as a Code of Fair Com- 
petition for the Automotive Parts 
and Equipment Manufacturing In- 
dustry, and upon approval by the 
President, shall be the standard of 
fair competition for this Industry. 

Each member of the Industry as 
herein defined subject to the juris- 
diction of this Code and accepting 
the benefits of the activities of the 
administrative agency herein pro- 
vided, i. e., Automotive Parts and 
Equipment Manufacturers, Inc., shall 
pay to this administrative agency his 
proportionate share of the cost of the 
preparation and administration of 
this Code, including the cost of the 
assembly, analysis and publication 
of such reports and data as may be 
required under the Code and the cost 
of the maintenance of said adminis- 
trative agency and its activities. 


ARTICLE II 
Definitions and Divisions of 
Industry 


The term “Industry” as_ used 
herein is defined to mean the busi- 
ness of the production and/or manu- 
facture of automotive parts and/or 
equipment, consisting of automotive 
original equipment, automotive re- 
placement parts, automotive acces- 
sories, automotive shop equipment, 
automotive service tools, automotive 
chemical materials, automotive elec- 
trical products, internal combustion 
engines, such other allied products 
as are natural affiliates, including 
industrial, marine, and_ aircraft 
parts, units, and/or equipment, 
which are or have parts kindred to 
this automotive parts and/or equip- 
ment Industry, excepting, however, 
the production and/or manufacture 
of such articles when produced or 
manufactured by a manufacturer for 
use in his own finished product, and 
excepting the business of manufac- 
turing and/or producing rubber tires 
and tubes and other rubber products 
included in the Code of Fair Compe- 
tition for the Rubber Tire Industry, 
and excepting such other automotive 
products as may be from time to 
time excluded from this Automotive 
Parts and/or Equipment Manufac- 
turing Industry, by agreement be- 
tween the Board of Directors of 
Automotive Parts and Equipment 
Manufacturers, Inc., and the Presi- 
dent and/or the Administrator of 
National Industrial Recovery Act. 

The term “member of this Indus- 
try” as used herein means all pro- 
ducers and/or manufacturers en- 
gaged in the production and/or 
manufacture of the products of this 
Industry. 

The term “employes” as_ used 
herein means all persons employed 
in the conduct of the “Industry” 
as defined herein. 

The term “employers” as _ used 
herein means all individuals, part- 
nerships, associations, trusts, trus- 
tees, trustees in bankruptcy, receiv- 
ers, and corporations in the “In- 
dustry” by whom such “employes” 
are employed. 

The term “APEM” as used herein 
means Automotive Parts and Equip- 
ment Manufacturers, Inc., a trade 
association incorporated under the 
laws of the State of Illinois and 
having its headquarters office at 
Detroit, Michigan, in which corpora- 
tion there is no entrance or initia- 
tion fee and no inequitable restric- 
tions are placed upon membership. 

The term “the President” as used 
herein means the President of the 
United States. 

The term “the Act” as used herein 
means the National Industrial 
Recovery Act as approved by the 
President on June 16, 1933. 

The term “the Administrator” as 
used herein means the Administrator 
appointed by the President under 
the Act and at the time in office. 

The term “effective date” as used 
herein means the tenth day after 
this Code shall have been approved 
by the President of the United 
States. 

The term “expiration date” as 
used herein means the expiration 
date of the Act, or the earliest date 
prior thereto on which the President 
shall, by proclamation, or the Con- 
gress shall, by joint resolution, de- 
clare that the emergency recognized 
by Section 1 of Title I of the Na- 








tional Industrial Recovery Act has 
ended. 

This Industry shall 
through Divisions and _ Product 
Groups under APEM. Each Divi- 
sion and each Product Group shall 
be independent and self-governing 
in respect to all conditions and 
problems relating exclusively to said 
Division and/or Product Group, ex- 
cept that each Division and each 
Product Group, and each later affili- 
ated division or group shall sub- 
scribe to this Code. Such Divisions 
or Product Groups may adopt, sub- 
ject to the approval of the Presi- 
dent, their own supplementary Codes 
of Fair Trade Practice, but all of 
the principles and agreements of 
this Code shall be subscribed to 
therein. 

The following divisions of the 
products of manufacturers of this 
Industry are established and defined 
through APEM: 

(1) Original Equipment: Pro- 
ducts of this “Industry” sold to 
manufacturers and included by them 
as standard or optional equipment 
in the products of the manufactur- 


be organized 


| ers to whom sold. 


(2) Replacement Parts: Service 
or replacement parts used to re- 
place or repair any product included 
within the definition of this “In- 
dustry”. 

(3) Accessories: 
parts or equipment not usually in- 
cluded by the manufacturer to 
whom sold as “standard equipment” 
and usually sold to manufacturers 
or others as additional to “standard 
equipment.” 

(4) Shop Equipment: Automotive 
machine tools and automotive ap- 
paratus designed for and used in 
the maintenance or repair of a 
motor, industrial, marine or aircraft 
vehicle or internal combustion en- 
gine and usually sold for use in 
reconditioning same. 

(5) Service Tools: Automotive 
small hand tools designed especially 
for or used either in conjunction 
with shop equipment tools or appa- 
ratus in the maintenance, repair, 
or adjustment of a motor, industrial, 
marine or aircraft vehicle’ or 
internal combustion engine. 

(6) Chemical Products: Automo- 
tive chemical products used chiefly 
in the operation, maintenance of 
repair of a motor, industrial, marine 
or aircraft vehicle as relates to the 
surface finish or dressing of vari- 
ous metal, wood, textile or other 
component parts thereof, and lubri- 
cants, anti-freeze, stop leak, clean- 
ing, polishing and other automotive 
compounds. 

(7) Automotive Electrical Pro- 
ducts: Automotive electrical 
products sold as original equipment, 
replacement parts’ or accessories, 
for motor, industrial, marine or 
aircraft vehicles and internal com- 
bustion engines. 

(8) Internal Combustion Engines. 

(9) Other divisions may be esta- 
blished by the Board of Directors 
of APEM in accordance with the 
by-laws thereof, and subject to the 
approval of the President. 

ARTICLE Ill 
Hours 

(1) No employe engaged in the 
processing of products of this In- 
dustry, and in labor’ operations 
directly incident thereto, shall work 
or be permitted to work in excess 
of forty hours per week, averaged 
over each six months’ period from 
the effective date, provided, however, 
that such employes may be employed 
not more than forty-eight hours 
in any one week, and employes 
engaged in the preparation, care 
and maintenance of plant machinery 
and facilities of and for production, 
shall be exempt from the weekly 
limitations above provided, but the 
hours of employment of any such 
exempted employes shall not exceed 
forty-two hours per week averaged 
on an annual basis. 

(2) No office or other salaried 
employee, covered hereby, receiving 
less than $35.00 per week shall work 
or be permitted to work more than 
forty-eight hours in any one week 
and not more than an average of 
forty hours per week for each six 
months’ period from the effective 
date. Employes receiving more than 
$35.00 per week and executives and 
managerial and supervisory staffs 
shall not be subject to any hourly 
limitations. 

(3) No employe shall work or be 


Automotive 


Oo « 


permitted to work for a total num- 
ber of hours in excess of the number 
of hours prescribed in Sections (1) 
and (2) of this Article, whether 
employed by one or more employers. 
ARTICLE IV 
Wages 

(1) The minimum wage that shall 
be paid by any employer to any 
employe engaged in the processing 
of the products of this Industry 
and in any labor operations directly 
incident thereto regardless of 
whether the employe is compensated 
on the basis of time rate or piece 
rate or otherwise, shall be at the 
rate of forty cents per hour for 
male employes and at the rate of 
thirty-five cents per hour for female 
employes, unless the rate per hour 
for the same class of work on July 
15, 1929 was less than the above 
specified minimums, in which latter 
case the rate per hour paid shall be 
not less than the rate per hour paid 
on July 15, 1929, but in no event 
shall the minimum rate per hour 
paid to either male or female em- 
ployes be less that at the rate of 
87% per cent of the above specified 
minimum rates, and, provided, how- 
ever, that learners and apprentices 
for a period of not to exceed three 
months may be paid not less than 
eighty per cent of the above mini- 
mum rates of wages determined in 
the manner above provided, but in 
the case of any employer the total 
number of such learners and ap- 
prentices shall not exceed five per 
cent of the employes engaged in the 
processing of the products of this 
Industry and in labor operations 
directly incident thereto in any cal- 
endar month, and provided further 
that where female employes do the 
same work, or perform the same 
duties as male employes, they shall 
be paid the same rate of pay as 
male employes are paid for doing 


such work or performing such 
duties. 

(2) The minimum wage that shall 
be paid by any employer to all 
other employes, except commission 
sales people, shall be at the rate 
of $15.00 per week, provided, how- 
ever, that learners and apprentices 
may be paid not less than eighty per 
cent of such minimum wage for a 
period of three months, but the 
total number of such learners and 
apprentices shall not exceed in any 
calendar month five per cent of the 
total number of employes covered 
by the provisions of this paragraph 
(2). 

(3) Any employers in this Indus- 
try, located in a _ section of the 
country where a lower minimum 
wage rate has been prescribed or 
approved by the President in the 
code of another industry for em- 
ployes in the same crafts or classi- 
fications of labor employed in this 
industry, shall have the right, sub- 
ject to the approval of the Adminis- 
trator, to employ employes in such 
crafts or classifications of lahor at 
such lower rates. 

(4) Equitable adjustment in all 
pay schedules of factory employes 
above the minimums shall be made 
not later than thirty days from the 
effective date by any employers who 
have not heretofore made such ad- 
justments, and the first monthly re- 
ports of wages required to be filed 
under this Code shall contain all 
wage increases made since May 1, 
1933. 

(5) In determining his classifica- 
tion under the Code, each employe 
shall be entitled to claim the benefit 
of the classification of occupations 
existing on June 16, 1933. 


ARTICLE V 
Child Labor 
No employer in this Industry shall 


knowingly employ any person under 
sixteen years of age. 
ARTICLE VI 
Administration 
A—Organization and Powers 

(1) Automotive Parts and Equip- 
ment Manufacturers, Inc., is hereby 
designated the agency to administer 
this Code of Fair Competition and 
to formulate with the approval of 
the President such further code pro- 
visions as may be deemed necessary 
to insure fair competition and te 
effectuate in this Industry the pur- 
poses of the Act. 

(2) All communications and con- 
ferences with the President or with 
his agents concerning the approval 
or amendment of the Code of this 
Industry, or of any more detailed 
codes of the Divisions or Product 
Groups or of any provisions thereof, 
shall be through the Board of Di- 
rectors of APEM. 

(3) With a view to keeping the 
Administrator informed as to the 
observance or non-observance of this 
Code of Fair Competition and as to 
whether appropriate steps are being 
taken to effectuate the purposes of 
the Act, each member of this In- 
dustry shall furnish certified reports 
to the Board of Directors of APEM 
when and in such form as they shall, 
with the approval of the Adminis- 
trator, prescribe, and permit author- 
ized representatives of the Board of 
Directors of APEM to make such 
examinations of the records of each 
member of this Industry as may, 
with the approval of the Administra- 
tor, be necessary for the purpose of 
securing information required to 
effectuate the purposes of the Act. 

(4) Any and all information with 
respect to sales volume, costs and 
other details of operations as may 
be furnished by the members of 
APEM to the properly constituted 
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refrain 
assisting a labor organization of his 
own choosing. 

Section 8. Employers shall com- 
ply with the maximum hours of la- 


bor, minimum rates of pay, and 
other conditions of employment, 
approved and prescribed by the 
President. 

Section 4. Without in any way 


attempting to qualify or modify, by 
interpretation, the foregoing  re- 
quirements of the National Indus- 
trial Recovery Act, employers in 
this industry may exercise their 
right to select, retain or advance 
employes on the basis of individual 
merit, without regard to their mem- 


bership or non-membership in any 
organization. 

Section 5. This Code and all the 
provisions thereof are expressly 
made subject to the right of the 
President, in accordance with the 


provision of sub-section (b) of Sec- 
tion 10 of the National Industrial 
Recovery Act, from time to time 
to cancel or modify any order, ap- 
proval, license, rule or regulation 
issued under Title I of said Act and 


specifically, but without limitation, 
to the right of the President to 
cancel or modify his approval of 


this Code or any conditions imposed 
by him upon his approval thereof. 
Section 6. Within each state, mem- 
bers of the Industry shall comply 
with any laws of such state imposing 
more stringent requirements regu- 
lating the age of employes, wages, 
hours of work or health, fire or 
general working conditions. 
Section 7. The records of the Code 
Authority, including information ob- 
tained from the industry and in 
respect to any and all other affairs 
of such Code Authority shall be 
open to the inspection of the Presi- 
dent of the United States or his 
duly authorized representatives. 
Section 8. No provision of this 
Code shall be interpreted or applied 
in such a manner as to (a) promote 
monopolies; (b) permit or encour- 
age unfair competition; (c) elimi- 
nate or oppress small enterprises; 
or (d) discriminate against small 
enterprises. 
Section 9. No member of the in- 
dustry shall use any subterfuge to 
frustrate the spirit and intent of 
this Code or of the appendices at- 
tached here to which is, among 
other things, to increase employment 
by a universal covenant, to remove 
obstructions to commerce, and to 
shorten hours and to raise wages for 


the shorter week to a living basis. 
ARTICLE VII 
Registration 

Every member of the industry 

shall register with a local adminis- 

trative agency of the National Code 

Authority in each State in or 

through which he operates, such 


registration to be in form and man- 
the National 


ner as prescribed by 
Code Authority with the approval 
of the National Recovery Adminis- 
tration. 

Upon registration each registrant 
shal! receive a license to operate 
within the scope of such registra- 


tion and subject to the laws of the 
state within which such operation 
is conducted. Upon registration as 


from joining, organizing, or | 


ARTICLE IX 

Prior Contracts 
Where the costs of executing con- 
tracts entered into prior to the ap- 


proval of this Code are increased 
by the application of this Code 
under the National Industrial Re- 


covery Act, it is equitable and pro- 
motive of the purposes of this Act 


that appropriate adjustments of 
such contracts to reflect increased 


costs be had. 
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Anti-Dumping? No! 
New Haven, Sept. 29.— 


Here’s one industrial code 
that carefully omits any 
anti-dumping clause such 
as is to be found in many 
NRA codes. It’s the code 
of the Connecticut Dump 
Truck Owners’ Association, 


recently formed, headed by 
Sharp Mossup, a _ Bridge- 
port contractor. The pro- 
posed code would allow the 
board of directors, on ap- 
proval of three-fourths of 
the membership, to fix the 
rates to be charged by the 
truck operators. 














ARTICLE X 

Effective Date and Termination | 
The provisions of the Code shall | 
become effective and binding upon 
all those participating in the Code | 
fifteen days after the approval of 
the Code by the President and shall } 
remain in effect until and _ for 
sixty days after Title I of the} 
National Industrial Recovery Act 
shall have ceased to be effective 
either by expiration under its terms | 
or by proclamation of the Presi- 
dent. When so terminated all obli- | 
gation and liabilities under the Code | 
shall cease, except those for un- 
paid dues and assessments there- 
tofore made in accordance with the 
provisions of the Code. | 
ARTICLE XI 
Amendments and Substitutions | 
This Code may be amended at} 
any time through the Code Author- 
ity of the Industry as limited in 
Article V or approval of the Ad- 
ministration either by the addition | 
of new material or by the substitu- 
tion of provisions in lieu of provi- | 


sions respecting matters already | 
covered. Such amendments or sub- 
stitutions may be either in the} 








above provided and thereafter every 
member of the industry shall be 
subject to and shall pay such assess- 
ments shall be required by the 
National Code Authority with the 
approval of the National Recovery 
Administration for the purpose of 
providing funds sufficient to cover 
the expense incident to the institu- 
tion, filing, securing the approval 
of and administering this Code. 
Such registration shall give the 
registrant a voice in Code matters 
to be exercised through the Associ- 
ation with which registration is ef- 


as 


fected and subject to the rules of 
such Association and the rules of 
the National Code Authority. 


ARTICLE VIII 
Scope 

The provisions of this Code shall 
apply to all persons operating mo- 
tor vehicles, teams and drays not 
for hire, in far their opera- 
tion of motor vehicles, teams and 
drays is concerned, except such per- 
son elects in this particular to be 
covered under the Code of some 
other industry and provided such 
other code does not provide longer 
hours of service or lower schedule 
of minimum wages than in this Code 
provided. It covers without privi- 
lege of election all carriers of prop- 
erty for hire by motor vehicles, 


sO as 





teams and drays. 


provisions of the basic or shell code 
or by way of appendices. 
APPENDIX No. I 

A. On and after the effective date 
of this code the following provi- 
sions as to hours of labor, rates of 
pay. and fair trade practices shall 
apply as herein provided except as 
modified by subsequently numbered 


appendices. Section 1. No em y é 
2 das . * s <J ployes shall be 
_.B The subdivisions of the indus-| paid less than forty ‘cents per hour 
fied or ave te process of Gina unless the hourly rate for the 
same class of work on July 15, 


through the National Code Author- 
ity of the industry, appendices 
respecting hours of labor, rates of 
pay, and fair-trade practices which 
appendices supersede the matters 
contained in this appendix No. I 
far as the regions or natural 
divisions covered by such_ subse- 
quent appendices are concerned and 
the provisions of this appendix shall 
not apply to such divisions of the 
industry, natural or territorial, but 
shall apply to all sections or divi- 
sions of the industry for which 
subsequent appendices are not filed. 
ARTICLE I 
Hours of Labor 

Section 1. The maximum hours of | 
labor for drivers and operators of 
vehicles, helpers, mechanics, repair 
men, billing and rate clerks, dis- 
patchers, terminal and station labor 


so 


shall be forty-eight hours in any 
one week but, in consideration of 
the special conditions connected 
with this industry, the maximum 


hours of labor may exceed the maxi- 
mum set forth herein for any week; 
provided, however, that in such case | 





the average number of hours per| 
week for any three months’ period 
shall not exceed the maximum of | 


forty-eight hours per week averaged | 
over the three months’ period; pro- 
vided further, that any employe rid- 
ing on trucks or drays will be 
deemed in the course of employment 
and the time thereof is to be 
counted as time of employment 
whether he is engaged in driving 
or other labor or not and whether 
the truck or dray is moving or not, 


except such truck or dray is 
equipped with properly designed 
sleeping compartment, in which 


event he shall be deemed as not on 
duty in the operation of the ve- 
hicle when not engaged in the op- 
eration thereof or other labor and 
the time so spent shall not be con- 
sidered as hours of labor; and pro- 
vided further, that an employe 
dead-heading to the point of start- 
ing on his labor or returning from 
the point of termination of his la- 
bor shall not be considered in em- 
ployment and the hours so spent 
shall not be counted as employment. 

Section 2. In consideration of the | 
difficulties attending the supervision 
of drivers and helpers while enroute 
and of measuring actual perform- 
ance, the employer may elect to 
pay and operate on an hourly basis, 
or on the following ratios of miles 
to hours on inter-city or line haul: 





extra trailer, 720 

| shall be equivalent to forty-eight 
hours of labor; for a tractor and 
semi-trailer or for a truck and 
trailer, 960 miles of travel shall 
be equivalent to forty eight hours 


| who now receive $35.00 per week or 
| more, outside salesmen or solicitors, 


sidered as in managerial, supervisory 
or executive capacity 


appendix regarding maximum hours | 


petitive 
agencies which are under the super- 
vision of the Interstate Commerce 
Commission, 


be paid not 
rate of July 15, 1929, and in no 





For a tractor, semi-trailer and one 
miles of travel 


of labor; for a straight truck, 1060 
miles of travel shall be equivalent 
to forty-eight hours of labor. 
Section 3. Except employes prim- 
arily or wholly in managerial, 
supervisory or executive capacities 


station managers, watchmen, or em- 
ployes on emergency maintenance 
and emergency repair work and ex- 
cept those covered in Section 1 
hereof, no employe shall be caused 
or permitted to work for more than 
forty hours in any one week aver- 
aged over a period of three months. 
No driver of a vehicle shall be con- | 


for the pur- 
pose of this section. 
Section 4. The provisions of this 


may be adjusted with approval of | 
the Code Authority to conform with 
maximum hours of different com- 
forms of transportation 


Public Utilities Com- 

mission and/or such governing regu- 

latory bodies as may exist. 
ARTICLE II 

Wages 


1929, was less than forty cents per 
hour; in which latter case they shall 
less than the hourly 








event less than thirty cents per 
hour in the North and twenty-five 
cents per hour in the South. The 
South is hereby defined to include: 
Maryland, West Virginia, Virginia, 
North Carolina, South Carolina, 
Georgia, Florida, Kentucky, Ten- 
nesee, Alabama, Mississippi, Arkan- 
sas, Louisiana, Oklahoma, Texas, 
and the District of Columbia. 
Section 2. No member of the in- 
dustry shall reduce the rate of 
compensation for employes now in 
excess of the minimum wages set 
forth in Section 1 of this Article IT 
(notwithstanding that the hours 


| worked in such employment may be 


hereby reduced) and such member 
shall effect an equitable adjustment 
of all pay schedules. 
ARTICLE Ill 
Unfair Practices 
Section 1. It shall be an unfair 
trade practice to transport property, 
except for a recognized charitable 
organization, at less than reasonably 
compensatory rates under efficient 
operation, as may be determined 
for each locality and each region 


by the corresponding local or re- 
gional Code Authority under 
methods promulgated by the Na- 


tional Code Authority with approval 
of the National Recovery Adminis- 


tration. It shall further be deemed 
an unfair trade practice for any 
member of this industry not to 


include an element of his cost 


as 


Clubs and Dealers In 


Drive for Cheaper Tag 
Montgomery, Ala. Sept. 28 
(UTPS).— Fifteen automotive 
clubs and automobile dealers’ as- 
sociations of the state have 
launched a drive for a flat ten 
dollar automobile tag in Alabama 
regardless of the size of the car. 
Prices now range from $11.75 
to $30. 

John Todd, president of the 
Mobile Automobile Club, is taking 
the initiative in the drive. 
such sums for his own service as 
would correspond to the standard 
wage for like service of an employe 
doing similar things if such things 
were done by an employe coming 
within the scope of this Code. 

Section 2. It shall be unfair prac- 
tice to give secret rebates or settle- 
ments to obtain business by the use 
of commercial bribery, to make any 
discrimination in the charge as be- 
tween different shippers or con- 
signees of the same type of property, 
which difference is not measured by 
differences in the costs in performing 
services. 

Section 3. Violation of any pro- 
visions of this Code, or any amend- 
ments hereto, is hereby declared to 





be an unfair trade practice. 
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officers, committees or representa- | 
tives of APEM or to its Divisions 
or its Product Groups shall be con- 
sidered confidential and shall not 
be supplied or made available to 
others, except to the duly appointed 
and constituted representatives of 
the President of the United States. | 


B—Trade Practices 

(1) It shall be unfair competition 
for any member of this Industry | 
to sell or exchange any product of 
his manufacture at a price or upon 
such terms or conditions as_ will 
result in the customer paying for 
the goods received less than the cost 
to the seller, except under such 
special conditions as may be agreed 
upon by the Product Group to which 
such member belongs. 

(a) Cash or trade _ discounts, 
freights, express, cartage, or other 
delivery expenses allowed from in- | 
voice price shall be deducted there- 
from in determining the net sales | 
price. 

(b) Each Product Group shall | 
adopt, not later than thirty days 
after'the effective date a definition 
of cost, methods of costing and 
accounting and provisions for the 
administration and enforcement of 
the foregoing prohibition, subject 
to the approval of the Administrator. 

(c) Where a member of this In- 
dustry produces more than one line 
of products, each line shall be con- 
sidered a separate unit for purposes 
of ascertaining costs, and expenses 
of all kinds shall be properly and 
fairly allocated to the several lines, | 
without violating the principles laid | 
down in the supplemental code to} 
be adopted for the Product Group 
to which such member belongs. 

(2) Nothing in this Code shall 
be interpreted to prevent the sale 
of dropped lines or surplus stock, | 
or inventories which must be con- 
verted into cash to meet immediate | 
financial needs, at such prices as 
are necessary to move such mer- 
chandise, provided that all such 
stocks are first reported to the 
proper Product Groups and by them 
in turn to all Divisions whose 
Groups may be affected by such 
action. 

(3) The defamation of competi- 
tors by falsely imputing to them 
dishonorable conduct, inability to 
perform contracts, auestionable | 
credit standing, or by other misrep- 
resentations to mislead and deceive 
purchasers or prospective purchas- 
ers, is unfair competition. 

(4) Maliciously enticing away the 
employes of competitors with the 
purpose and effect of hampering, 
injuring or embarrassing competi- 
tors in their business, is unfair 
competition. 

(5) The dating of an invoice other 
than the date of the shipment 
and the withholding from, or insert- 
ing in the invoice, facts which make 
the invoice a false record, wholly 
or in part of the transaction repre- 
sented on the face thereof, and/or 
the payment or allowance of secret 
rebates, refunds, credits, unearned 
discounts, whether in the form of 
money or otherwise, is unfair 
competition. 

(6) False disparagement of the 
weight, substance, strength, grade 
or quality of the goods of competi- 
tors to mislead or deceive purchas- 
ers or prospective purchasers is un- 
fair competition. 

(7) Selling or offering to sell any | 
product with intent to deceive pur- | 
chasers or prospective purchasers as | 
to the quantity, quality, grade, or | 
substance of such product is unfair | 
competition. 

ARTICLE VII 
General 

(1) As required by Section 7 (a) 
of Title I of the National Industrial 
Recovery Act, the following provi- 
sions are conditions of this Code: 

(a) “That employes shall have | 
the right to organize and bargain | 
collectively through representatives | 
of their own choosing, and shall | 
be free from the interference, re- | 
straint, or coercion of employers 
of labor, or their agents, in the | 
designation of such representatives | 
or in self-organization or in other 
concerted activities for the purpose 
of collective bargaining or other 
mutual aid or protection; 

(b) “That no employe and no one | 
seeking employment shall be re- 
quired as a condition of employment | 
to join any company union or to| 
refrain from joining, organizing, or 
assisting a labor organization of his 
own choosing; and 

(ec) “That employers shall comply 
with the maximum hours of labor, 
minimum rates of pay, and other 
conditions of employment, approved 
or prescribed by the President.” 

(2) Without in any way attempt 





| pretation, 
| ments 


| The term ‘export’ shall 


| countries, 


ing to qualify or modify, by inter- 
the foregoing 
the National 
Act, employers 


of 
Recovery 


Industry 
in 


employes 
merit, 


advance 
individual 


or 


of 


retain 
basis 


select, 
on the 


without regard to their membership | 


or non-membership in any organiza- 


| tion. 


(3) Except as may be subse- 
quently set forth in a specific or 
supplementary Export Code for this 


Industry, the provisions of this Code | 


now or hereafter adopted with re- 


gard to prices, discounts, deductions, | 


allowances, extras, commissions and/ 
or terms of sale, are not to apply 
to direct export sales or to sales 
in course of export (i. e. sales 
destined ultimately for export) or 
to sales of materials used in the 
manufacture of products for export. 
include, in 
to foreign 
all United 


to shipments 
shipments to 


addition 


States possessions except Alaska. 
(4) 


MANY CONDITIONS DEMAND 
b WHEELERS 


Such of the provisions of this 


require- | 


this | 
| Industry may exercise their right to | 
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Code as are not required to be 
included herein by the Act may, | 
with the approval of the President, | 
be modified or eliminated by the | 
Board of Directors of the APEM | 
if it appear that the public needs | 
are not being served thereby and | 
as changes in circumstances or ex- | 
perience may indicate. 

(5) It is contemplated that from | 
time to time supplementary provi- 
sions to this Code or supplemental | 
codes will be submitted for the ap- 
proval of the President to prevent 
unfair competition in price and 
other unfair and destructive compe- 
titive practices and to effectuate the 
purposes of the Act and_ which | 
shall not conflict with the provisions 
hereof. 


(6) As required by Section 
(b) of Title I of the National 
dustrial Recovery Act, the following 
provision is contained in this Code: 
|The President may from time to 
| time cancel or modify any order, 
| approval, license, rule, or regula- 
- issued under said Title. 


(7) Violation by any manufac- 
ture of Automotive Parts and/or 


Equipment of any provision of this | 


10 | 
In- | ; , 
| said Mr. White. 





| Code, or if any approved rule issued 
| thereunder, is an act of unfair 
| eae 
competition, and the 
be subject to the penalties imposed 
| by the Act. 


offender shall | 


Pontiac Sales 


Ahead of Last 
Year by 30,242) 


Detroit, Sept. 29.—National re- | 
tail sales of the Pontiac straight | 
eight for the year through Sep- | 
tember 20 exceeded the same pe- | 
riod of 1932 by 30,242 units, ac- | 
cording to figures released today 
by R. K. White, sales manager. 

“This increase in sales places | 
Pontiac approximately seventy- | 
four per cent ahead of the sales 
volume attained to date in 1932,” 
“Sales continue 
to hold up surprisingly well. In 
the first ten days of September | 
retail deliveries exceeded  the/| 
same period of last year by 1,662 
units. In the second ten days, 
sales exceeded the same period 
of 1932 by 1,604 cars. 


“Dealers demand for new cars 
remains strong and both new 
and used car stocks are compara- 
tively low.” 


Get the Facts about 
these New FEDERALS 


Federal, the pioneer in the development of six-wheel trucks, now offers 
four new models in 3 and 4'-ton capacities, that meet economically 
and efficiently the needs of many operators who demand greater 
carrying capacities at lower cost, or who must overcome the restric- 
tions of recent road and load regulations that in some cases severely 
hamper the use of conventional trucks of larger capacities. 


These new models incorporate a patented basic 6-wheel design that 
has been constantly improved through years of experience and 
from thousands and thousands of miles of actual operation in the 


hands of users. 


New and larger power plants, heavier frames and 


various other improvements now provide greater value, stronger 
construction and better performance. 


Yet these six-wheelers are but a part of a complete line of modern 


trucks that adequately meet every haulage requirement. 


Dealers 


who have a standing in their territory and who know how to sell 
and service automotive transportation are making money with the 
Federal line. You should know more about the earning possibilities 
of the Federal franchise for your territory. Full information will be 
gladly furnished upon request. 


FEDERAL MOTOR TRUCK COMPANY 


WE DO OuR AaRT 


5700 FEDERAL AVE., DETROIT, MICHIGAN 


| nouncement by W. F. 


| trary we 
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Buick Sales 
In Sept. Run 
Double 1932 


Detroit, Sept. 29.—Retail sales 
figures for Buick in the second 
ten-day period of September 
show exactly 100 per cent more 
business than in the correspond- 
ing period of 1932, says an an- 

", Hufstader, 
sales manager. 

“This comparison with 1932,” 
says Mr. Hufstader, “at a season 
when a definite drop might be 
expected, shows that on the con- 
are actually gaining 
strength. Sales for the second 
ten days in September mark a 
high point to date, in comparison 
with last year’s performance. 
Sales are not being confined to 


| any concentrated section but are 
| favorable 


all the country. 


“The probabilities are that Sep- 
tember will establish a new high 
record in the month-to-month 
comparison with 1932.” 


over 


SINGLE DRIVE 
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New Commercial Car Registrations First Seven Months 1933-32 By Makes and States 
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Detroit, Sept. 29. — Fourteen 
ears left here yesterday on a 
7,500-mile journey in Canada, the 


United States, and Mexico, to be | 
subject to a scientific automotive | 
| Alberta, along with the personnel 
With them | 


test by engineers of 
Vacuum companies. 
went Newspaper men _ from 
Mexico and the United States, 
American Automobile Assn. rep- 
resentatives, and an expert cam- 
eraman and a scenario writer 
from Hollywood. The purpose 
of the “Under Three Flags Ex- 
pedition” will be to test company 
products under every kind of 
road, temperature, altitude and 
climatic condition, from _ the 
northernmost automobile road on 
the continent to the southern- 
most point in Mexico. 


Socony- 


The fleet of cars comprises one 
each of ten makes—Ford, Chev- 
rolet, Plymouth, Essex, Pontiac, 
Dodge, Buick, Nash, Packard 
and Cadillac. In addition, there 
will be a Pierce-Arrow official 
car, Pierce-Arrow serving camera 
car, a General Motors two and a 
half ton truck for supplies, and 
a Three-A official car. All cars 
have been painted a_ special 
mountain mist grey with black 
fenders, aluminum tops, and are 
specially marked with a red, 
white and blue stripe around the 
body. Each of the test cars is 
fitted with the most modern in- 
struments for testing and check- 
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10 Cars Begin 7500-Mile 
Tour “Under Three Flags” 


ing the performance of fuels and 
lubricants. 

These cars left Detroit Thurs- 
day for Minneapolis, where they 
will be shipped to Edmonton, 
of the expedition, a special 
train. 

The official start of the expedi- 
tion will be at Notikewin, Alberta, 
the northernmost road a car can 
traverse on the North American 
continent. The cars will proceed 
southeast to Lloydminster, North 
Battleford, Saskatoon, Moose Jaw, 
and Regina, crossing the Cana- 
dian border at North Portal, N. D. 

The expedition will then pro- 
ceed through the United States 
along the Great Lakes and east 
as far as Boston, then south to 
New York and Philadelphia, west 
to Altoona, Pittsburgh, Cincin- 
nati, Indianapolis, St. Louis, 
Kansas City, Witchita, and Okla- 
homa City, south to Dallas, Aus- 
tin, San Antonio and Laredo. 
On a stretch of road forty-five 
miles without a turn or grade, 
south of Laredo, Mexico, the ex- 
pedition will conduct tests to de- 
termine top speeds and accelera- 
tion of the various cars. These 
will be electrically timed and of- 
ficially observed by representa- 
tives of the A.A.A. 

Crossing the Mexican Border 
at Laredo, the expedition will 
proceed to Monterey, Villa Juarez, 
Mexico City, and Acapulco. 


on 


October Truck Prospects 


HE truck business is back. If 

you don’t think so, just “look 
in the record” as our most publi- 
cized Tammany politician used to 
say. Turn over to the table of 
truck registrations for the past 
three months period and note 
the increases made over last 
year’s sales by every company 
who have been alive to the sales 
possibilities. 


This push on truck sales has 
been reflected in the earning 
column of the dealers who ap- 
preciate what it takes to corral 
paying truck sales. These deal- 
ers have found out that an in- 
vestment in a _ trained truck 
salesman is one of the best in- 
vestments that could possibly be 
made. 

From every authoritative 
source indications points to con- 
tinued prosperity for the dealer 
who is truck conscious and who 
is making adequate provisions to 
insure that his sales force will 
be on top of the sales that are 
now available. Clean truck sales 
now call for better selling on the 
part of the contact man. He 
should use every argument at his 
command that will demonstrate 


to the buyer that the improve- | 
ments in the new trucks as well | 


as modern trends in body de- 
sign for different vocations are 
all of value to him in his delivery 
service. 

Truck prospects who are in 
the market actively during the 
month of October are particularly | 


Leaf aluminum insulation which 
is now being tried out by some 
progressive body builders is 
claimed to provide full insulat- 
ing properties without the bad 
effect of retaining odors. Con- 
fectioners are also interested in 
this body trend. Florists are now 
in full accord with the heated 
panel body for their delivery 
work. It enables safe and as- 
sured delivery of cut and potted 
flowers on the coldest day with 
no fear of loss from freezing. 


Chemical manufacturers 
endeavoring to use the new 
aluminum and _ stainless steel 
tanks for liquids where their pro- 
duct will permit because of the 
great saving in weight and also 
due to the fact that these metals 
do not require painting to be 
kept looking neat. Dairies are 
finding the step and drive type 
of delivery a great savers of 
route salesmen’s time and allow 
for much handier cargoing of 
the several varieties of milk pro- 
ducts. 

Furniture vans behind the new 
ton and a half speedy tractors 
and mounted on semi-trailers are 
now practically a necessity for 
the furniture dealer and storage 
warehouse. These vans are also 
being built of aluminum and 
stainless steel. 

And truck salesmen should not 
overlook the increase in business 
available from intercity haulers 
to the general increase in freight 
and package volume. This busi- 


are 


susceptible to new trends in body | |ness will continue to get better 


design. The active buyers are, 
bakers, confectioners, dairies, 
drugs and chemicals, florists, fur- 
niture and warehousing. Those 
truck users who are now begin- | 
ning to think of new equipment 
include feed and cereal dealers 
and manufacturers, Federal, State 
and County departments, hard- 
ware, ice, manufacturers and 
paper and printing. 


|as general business improves. 


| Wood Guide Book 


For Truck Sellers 


Detroit, Sept. 29.—The Wood 
Hydraulic Hoist and Body Co. 


| has published a book especially 


Bakers and confectioners are | 


viewing with great interest the 
insulating and heating of panel 
body trucks. 
ally are very interested in this 
development. They want to de- 


The bakers especi- | 


liver bread warm to the grocer | 


and to do this in cold weather 
necessitates heating the insulated 
body with hot water radiation. 


| 


for salesmen which shows the 
different types of bodies appro- 
priate for all kinds of coal haul- 
ing. It enables the truck sales- 
man to sell his customer the type 
of body best suited to the custom- 
ers needs and enables the sales- 
man to show the customer a pic- 
ture of the body and explain 
the different features of each 
body intelligently. This book is 
offered free to any truck sales- 
man who will write them for it. 





is shown six of the 
fleet of ten cars which are 
participating in the “Under 
Three Flags” tour. This tour 
will take them through part 
of Canada, across the United 
States and into Mexico. The 
flagship, or leader, of the fleet 
is the Pierce-Arrow Silver 
Arrow shown at the right. 
Expedition officials said they 
expected to be gone several 
months, 


Above 


“*_- a word in 


edgewise’’ 
By the Publisher 


lids tin i Page 4) 
sentations to the post office de- 


partment and we can use your | 


GOING OVER! 


justified complaints effectively.— 
7 * - 


ON ANOTHER PAGE in this 
issue we are announcing an ar- 
rangement entered into with 
A. M. Scholk, of Los Angeles, 
whereby our dealer-subscribers 
are permitted to operate under 
the Scholk retail compensation 
plan for a period of two years at 
a considerable saving. We con- 
sidered it quite a compliment that 
Mr. Scholk should select ADN 
and come all the way from the 
“Streets of Angels” to ask us 
to co-operate in making his plan 
available exclusively to our read- 
ers. It may not be the final 
answer to the dealers’ prayer, but 
we were shown enough testimon- 
ials from well-known dealers who 
are operating under it to believe 
it well worthy of our promotion. 

* * * 


THIS NINTH ISSUE in Sep-| 


tember turns out to be the largest 


in number of advertisers and ad- | 
vertising lineage we have been | 


permitted to carry since ADN 
came to Detroit. 
as we try to hide our light under 


the bushel, a good many folks are | 
if | 


getting the impression that 
they want to speak-right-out-in- 
meeting where they will be heard 
up-stairs and down throughout 
the whole industry they can do so 
directly, very quickly and sur- 
prisingly economically through 
our advertising columns. 
x * 

IF THERE is one industry 
which is entitled to the full co- 
operation of the powers-that-be 
at Washington, certainly it is the 
automotive. No single business 
in America gives rise to so many 
new jobs. From the time the 
production order goes “down- 
stairs” in the factory, until some 
seven years (averaged) later 
when the passenger car is towed 


ignominiously to the junk-yard, | 


every day represents a generous 
fraction of labor-time which must 
be paid for by its owner. 

For every day that car is on 
the road, there must be some- 
where on the rubber-plantations, 
in the oil fields, in the mines and 


later through the multitude of | 


hands who refine or fabricate the 
crude materials, MEN AT WORK 
to keep this machine in opera- 
tion. 


worthless without employing la- 
bor past the time they are pur- 
chased, but every power-driven 
vehicle that moves is consuming 
hours of contemporary labor, just 
as surely as it is consuming gal- 
lons of fuel.—G.M.S. 





Evidently much | 


Clothing, carpets and furni- | 
ture can be used until they are | 


[ver | ees one Uhala 


* 


cd Author or engineer, merchant or mechanic, 
they all wax jubilant when they speak of “the 


car without a gearshift lever.” There are no 
mere “indorsements.” Every comment is a vig- 
orous fist-pounding expression of praise. And 
there is a whole bookful of these comments that 
you can have for the asking. 


That is why we say Reo today offers the great- 
est merchandising opportunity in years. This 
Self-shifter is ‘“‘going over!” 


Besides, Reo is selling the finest line of cars it 
ever built—at the lowest prices. 
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F.0.8. LANSING 


Imagine the big, stylish 
standard Reo Flying Cloud 
for $795, at factory. 


And the greatest line of 
trucks, Speedwagons, trac- 
tors and semi-trailers! 


The time to write Reo is NOW. 


*Standard sedan, f. o. b. Lan- 
sing, sales tax extra. Self- 
Shifter at slight extra cost. 


Reo-Royale $1745 and up, f.o.b. 
Lansing. Self-Shifter standard 
equipment. 


NEW LOW TRUCK PRICES 
Reo Trucks, Speedwagons, Tractors and Semi-trailers, 
from $575—$2595, chassis, f. o. b. Lansing, plus tax. 
Reductions up to #400. 


REO MOTOR CAR COMPANY 
LANSING — TORONTO 





got the shock 
ofmylifetohear 
the low price! 


oo $2.50 a day for a room 
at the Book-Cadillac! I 
thought Jack was kidding me. I 
had always wanted to stay there. 
But the thought of the expense 
scared me off. 


A few weeks later I had to go 
to Detroit myself. No question 
about where to register this time. 
They gave me a wonderful room 
at the Book-Cadillac for only 
$2.50 a day. A regular “apart- 
ment’’— private bath, circulating 
ice water, and a bed that’s my idea 
of solid comfort. 


Their food made a hit with me, 
too. Substantial as home-cooking 
—but with a unique, sophisticated 
touch. And prices in keeping with 
the low room rates. 


As a rule, I hate business trips. 
But since I’ve discovered the 
Book-Cadillac, there’s one I’m al- 
ways glad to make—to Detroit! 


Hotel 


Pook-Cadillac 


1200 ROOMS—$2.50 UP 
WASHINGTON BLVD. AT MICHIGAN AVE. 
Directed by Ralph Hitz 
J. E. Frawley, Manager 


Hotel New Yorker, Hotel Lexington, New 

York City, Ritz Carlton, Atlantic City, Van 

Cleve, Dayton, and Netherland Plaza, Cin- 
cinnati, also under Ralph Hitz Direction 





Coming Events 


OCTOBER 
Paris, France. Twenty-seventh Interna- 
tional Automobile Exhibit. 
2- See Mich. National Metal Con- 


2- 6—Enicago. National Safety Congress. 
4—Detroit, Mich. American Society Me- 

chanical Engineers. 

5-15—Paris, France. International Automo- 
bile Salon. 

9-10—Washington, 
Hotel: Pennsylvania Automotive Associa- 
tion, Thirteenth Annual Convention. 

{1-13—Beaumont, Tex. U. S. Good Roads 
Assn. 2lst Annual Convention, 

42-21—London, England, Twenty-seventh In- 
ternational Automobile and Motorboat 


Show. 
§9-21—Chicago, Ill. 
Assn. 

24- G—=-Dhionge. American Petroleum Institute, 
rteenth annual meeting. 

27- Soto National Standard Parts As 
sociaion, convention. Stevens Hotel. 
29—Chicago. Automotive Boosters’ Club 

International annual meeting and ban- 
quet. Auditorium Hotel. 

29-Nov. 2—Chicago. Am ial MEMA Conven 
tion. Blacks Hotel 

30- Nov. 3—Chicago. 
dustries Show 
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adopted in the new models. In 
the front windows vanes are pro- 
vided which are integral with the 
windows. 
adjusted to scoop air into the 
bodies or to create a venturi ef- 


These vanes may be} 


fect which draws out the impure | 


air. The design is such that with 
the vanes in a closed position the 
entire front window may be com- 
pletely lowered. 

The rear quarter windows are 
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Studebaker Announces 
New Six and Two Lights 
In Low and Medium Field 


(Continued from Page 1) 


all length of 199%”, is powered 
by an eight-cylinder in line L- 
type engine with a bore of 31/16” 
and a stroke of 3%”. The piston 
displacement is twenty-two cubic 
inches, and a rated horsepower 
of thirty. This engine is said to 
develop 103 horsepower at 4,000 
r.p.m. Aluminum cylinder head 
with a compression ratio of 6.3 


|to 1 is standard. Aluminum pis- 


hinged on the forward edges so/| 


they may be swung outward, pro- 
viding a venturi type ventilation 
system for the rear compartment. 
These innovations, coupled with 
the adjustable windshield and 
flush type cowl ventilator, make 
possible six different types of 
body ventilation. 


For greater safety in night 
driving the new models are 
equipped with six position head- 
lamps. Headlamp beams are ad- 
justable to three different heights. 
A convenient button, 
the toe board, permits the driver 
to select any one of the three 


| and a stroke of 4%”. 


located on | 


positions to the right of the road | 


when passing another car. The 
globes of thirty-two candlepower 
provide ample illumination. 
Among the automatic controls 
to be found in the new line are, 
switch key or Startix starting, 
automatic choke, fast idling car- 
buretors, automatic spark, anti- | 
back-firing device, free wheeling | 
in all forward speeds, and power 
brakes on all the larger models. 
The Dictator Six has an over- 
all length of 195% inches and is 
powered by a six-cylinder L-head 
engine with a bore of 3%” inches 
and a stroke of 4%”. This gives 
a displacement of 205 cubic inches 
and a rated horse power of 25.4. 
The maximum horsepower -is 





placed at eighty-eight at 3,600 
r.p.m. An aluminum cylinder head 


tons are used with four rings. 
The crankshaft is fitted with a 
vibration damper. 


The President measured 203%” 
overall and the engine is also an 
in-line eight with a bore of 31/16” 
This engine 
develops 110 horsepower at 3,600 
r.p.m. and has a rated horsepower 
of 30. The aluminum cylinder 
head is standard with a compres- 
sion ratio of 63 to 1. It has 
aluminum pistons and _ other 
specifications similar to the Com- 
mander engine. 


All engines in the three lines 
are provided with pressure lub- 
rication to all main, connecting 
rod and camshaft bearings and 
all are equipped with crankshaft 
ventilation. The two eights have 
oil filters and an oil reservoir 
capacity of 6% gallons. The Dic- 
tator is fitted with an oil screen 
and has an oil reservoir of six 
gallons capacity. 


The Dictator is fitted with 14” 
updraft carburetor and intake 
silencer, which also acts as an air 
cleaner. Full automatic choke is 
provided with manual heat con- 
trol of the intake. The two eights 
are equipped with downdraft car- 
buretors, the Commander having 
a 1%” single downdraft type and 
the President a duplex 1%” type. 
Intake silencers, which act as air 
cleaners, are standard and choke 
and manifold heat control are 


| automatic. 


with a compression ratio of 6.3} 


to 1 is standard. Pistons are 
aluminum with four rings, three 


The ignition on all models is 
automatic advance with vacuum 
adjustment to provide greater 


Simplicity marks the new instrument board. 


compression and one oil. Con- 
necting rods are drop forged. The 
crankshaft is drop forged and| 
equipped with vibration damper: | 

The Commander, with an over- | 


A high degree of symmetry has 


been worked in the head-on appear- 
ance of the new Studebaker President. 


smoothness 
at full throttle. The anti-back- 
fire device prevents damage to 
the starting motor. Starting is 
automatic and controlled by turn- 





Studebaker Regular Dictator Six 


Sedan for five passengers, priced 
vided in all models. 


$695. New Type ventilation pro- 











ing the switch key in the lock. 

A fuel pump on all models sup- 
plies gasoline to carburetor 
through filter. Electric fuel gauges 
on dash. The aluminum head 
is claimed to permit use of “regu- 
lar” fuels without knock. All 
models are equipped with grease- 
lubricated centrifugal water 
pump driven from generator, im- 
proved silent fans, thermostatic 
heat control and heat indicators 
on dash. 

Clutches are single disc dry 
plate fitted with torsional damper 
to eliminate vibration and noise. 

Transmissions include free 
wheel, selective type, with syn- 
chronized shifting. Three speeds 
forward, one reverse. Free wheel- 
ing available in all forward 
speeds, may be locked out by pull 
button on dash, making braking 
power of engine available in all 
gears. Main shaft mounted on 
ball bearings. 

Rear axles are 
type with chrome 


semi-floating 
Molydenum 


Sresesssssessst 


New method of mounting the 





during acceleration | 


| steel 
| final drive. 


| 





| core, safety steering wheel, 


body to the side frame in the 
President and Commander models 
is shown above. 


shafts. Spiral bevel gear 
Timken tapered rol- 
ler bearings at wheel hubs, dif- 
ferential and pinion shaft. 

Drive in all models is Hotchkiss 
type. Propeller shaft is tubular. 
Grease-packed roller bearings in 
universal joints require no lubri- 
cation in lifetime of car. 

Springs in all lines are semi- 
elliptic. U-type threaded spring 
shackles. Hydraulic shock ab- 
sorbers. Metal spring covers, a 
standard accessory, eliminate 
spring noise, and improve riding 
qualities. 

Brakes on the Dictator are steel- 
draulic type. Four-wheel internal 
expanding type with 4” molded 
lining. Brake drums 11%” in di- 
ameter, 1%” wide. 

Brakes on the Commander and 
President are duo-power mechan- 
ical brakes. Vacuum power cyl- 
inder to aid pedal pressure. Four- 
wheel internal expanding type 
with %” molded lining. Com- 
mander brake drums are 12%” 
in diameter, 1%” wide, and 
the President brake drums 13%” 
in diameter, 1%” wide. 

Steering gear, cam and 
type, thin grip, three-spoke, 


lever 
steel- 
eigh- 
teen inches in diameter. 

Frame of the Dictator is 
pressed steel, double-drop con- 
struction, X-member type. Tread, 





front, fifty-eight inches; 
sixty inches. Full cushioned 
power obtained by four-point 
motor suspension with front and 
rear supports mounted in live 
rubber. 

The Commander and President 
frames are box section type with 
X-cross member in center and 


rear, 


Cutaway view shows the interior 


heavy tubular member in front. 
Tread: front, fifty-nine inches; 
rear 61% inches. Full cushioned 
power obtained by four-point mo- 
tor suspension with front and 
rear supports mounted in live 
rubber. 


Wheels, seventeen-inch, drop 
center, true running type. Five 
painted steel - spoke artillery 
wheels standard, with spare 
mounted on rear. Wire wheels 
optional. 


Tires on the Dictator are full 
balloon tires, four-ply, 17x5.50. 
Commander, 17x6.00. President, 
17x6.50. Air balloons, on regular 
models only, at extra cost. 


Bodies are made entirely of 
steel, except for hardwood roof- 
frame and cross-bows, and are 
unit welded. A new type of cowl, 
termed the “dual dome,” is said 
to add body strength and the en- 
semble of box-frame with X- 
cross member, welded steel bod- 
ies and cowl are claimed make 
for even greater safety. 





Models produced in the three 
lines are: 

Dictator—Four-door, five-pass- 
enger sedan; two-door, five-pass- 
enger St. Regis brougham; two- 
passenger coupe; four-passenger 
coupe with rumble seat and four- 
passenger convertible roadster. 

Commander—Four- door, five- 


dimensions of the Dictator body. 


passenger sedan; two-door, five- 
passenger St. Regis brougham; 
two-passenger coupe; four-pass- 


A new grease-packed universal 
which requires no lubrication is 
used in the new Studebaker. 


enger coupe with rumble seat and 
four-passenger convertible road- 
ster. 

President—Four-door five-pass- 
enger sedan; two-passenger 
coupe; four-passenger coupe with 
rumble seat; four-passenger con- 
vertible roadster. 


The X-cross member used in all three Studebakers is shown above. 





Some Shares 
Being Offered 
But Levels Hold 


By C. J. Alexander 


New York, Sept. 29.— Despite | 
the general uncertainties of the 
present, the long-term prospects 
of the automobile industry con- 
tinue to be looked upon with 
distinct favor in financial and 
investing circles. 

Motor shares were sold on the 
stock markets this week but at 
no time was there apparent a 
rush to unload and it was sig- 
nificant that when the rallies 
came these stocks were among 
the leaders both in advances and 
volume. 

General Motors and Chrysler 
were at the top of the list in 
shares traded in the turnabout in 
the market Thursday, following 
the three consecutive days of 
decline. 

Average Price Declines 

The average price of ten lead- 
ing motor stocks declined 1.875 
points between the middle of last 
week and the middle of the cur- 
rent week—from 26.687 to 24.812. 
This was about in line with the 
five-point drop in the stock mar- 
ket as a whole in the same 
period. The decline in the mo- 
tors was evenly distributed, with 
no serious breaks noted in any 
quarter, indicating that it simply 
was a case of the automobile 
shares following the lead of the | 
market as a whole. 

The favor in which motor com- 
panies are held by investment ex- 





perts was illustrated by the re- 
sults of the annual questionnaire | 
of Allied Distributors, Inc., an 
investment trust, sent out re- 
cently to 250 investment bankers, 
security dealers and economists. 

Of the replies eighty-six per 


cent expressed the opinion that} 


stocks would be higher a year 
hence than at present and Gen- 
eral Motors and Chrysler were 
most favored of all individual 
securities. The experts were 
asked to list the stocks they | 
thought would show the most ap- | 
preciation within the year and | 
these two companies appeared on | 
fifty-eight per cent of the lists. | 
duPont was second, with fifty- | 
three per cent, and Goodyear was | 
favored by thirty-seven per cent. 

The oil industry was listed by | 
a majority of the replies as the 
most promising, with automobiles 
second and chemicals third. A 
year ago seventy-five per cent of 
the replies expressed the opinion 
that prices of securities would 
advance within the year and they 
proved to be right. 

General Motors Most Active 

General Motors has been the 
most active stock on the New 
York Stock Exchange thus far in 
1933 by a wide margin, with 
Radio Corp. second. Chrysler 
stands eighth in the list of most 
active stocks, these being the 
only two motors to be among the 
twenty-five leaders in point of 
activity. 

Estimates of earnings for the 
third quarter are much in evi- 
dence at this time but they have 
been receiving less than usual at- 
tention in Wall Street, what with 
the investing fraternity having 
its hands full in trying to keep 
up with inflation developments. 

It is being forecast that the 
third quarter report of the Borg- 
Warner Corp. will show a net 
income, after charges, of around | 
$500,000, as against $717,153 in the 
preceding three months and a} 
deficit of close to $500,000 in the | 
corresponding period of last year. 
The third quarter profit of Eaton 
Mfg. Co. is being placed at around 
$250,000, as against a net loss of 
$253,000 in the like period of 
1932. 

Graham Profit Anticipated 

The Graham-Paige Motors 
Corp. is expected to show another 
small net profit for the three | 
months ended September 30. The | 
deficit in the third quarter of last | 
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Motor Stocks Firm in Uncertain General Market 


0 


year was $716,000. The E. G. 
Budd Mfg. Co. operated profit- 
ably during July and August and 
is expected to show a profit for 
September, giving it a fair net 
income for the full third quarter. 
Rubber Companies Firm 

Earnings of the Firestone Tire 
& Rubber Co. for the six months 
ended October 31 are expected to 
offset entirely the loss of $1,576,- 
000 reported for the first six 
months of this company’s fiscal 
year. In addition the earnings 
for the current period are ex- 
pected to enable the company to 
cover from seventy-five to 100 
per cent of the full year’s pre- 
ferred dividend requirements. 
For this dividend about $2,845,000 
is needed. 

The new Fisk Rubber Co., suc- 
cessor to the old company of the 
same name, was able to report 
for the period from May 20 to 
June 30, last, a net income, after 
charges, of $191,279, equal to 
thirty-six cents a share on its 
common stock. The _ tentative 
balance sheet for June 30 showed 
current assets of $7,423,000, in- 
cluding $866,000 in cash, and cur- 
rent liabilities of only $892,000. 

The United States Rubber Co. 
is reported currently to be oper- 
ating at a profit, aided by in- 
creased demand for tires and 
higher prices. In regard to this 
company, a large statistical or- 
ganization this week said: “Con- 
tinuation of a _ broadly rising 
tendency appears reasonable to 
expect over the next year or 
two.” 

With the automobile industry 
taking the bulk of its output and 
with the demand substantially 
larger this year, considerable at- 


| tention has been attracted to 


Collins & Aikman Corp., uphol- 
stery suppliers. The report for 


| the fiscal quarter ended August 


31 is expected to show a sizable 
profit in contrast with the net 
loss of $328,000 for the like period 
of last year and a profit of only 
$3,315 in the preceding three 


| months. 


Activity in the shares of Moto- 





Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Sept. 29, 3:05 P.M.—After a strong opening, 
motor shares on the New York Stock Exchange moved 
one to two points higher and held the gains until near 
the close. There was a sell-off late in the day. Carry- 
ing the motors back around their levels of Thursday’s 
close. A block of Chrysler opened at more than a 
point up on the previous close. 


Meter Gauge & Equipment Corp. 
showed a sharp increase recently 
on reports that it was doing a 
better business in panel instru- 
ments and had developed a new 
non-automotive product. 


Few Dividend Meetings Held 
Few dividend meetings were 
held this week by automotive 
companies but Spicer Mfg. Co. 
and Rolls-Royce came through 
with declarations. 


Spicer declared the regular 
quarterly payment of seventy-five 
cents a share on its preferred 
stock, payable October 15 to 
stockholders of record October 3. 


Rolls-Royce, Ltd., declared an 
interim dividend for the _ six 
months ended June 30, last, of 
five per cent on American deposi- 
tary receipts for ordinary regis- 
tered stock of the company. A 
similar distribution was ordered 
on the foreign shares. 


Studebaker Changes 


El Paso, Sept. 29.—Glenn Fos- 
ter, Studebaker dealer here for 
the last four years, has left for 
Oklahoma City to take over the 
Studebaker franchise for that 
territory. N. L. Casner, formerly 
head of the Casner Chevrolet Co., 
has taken the Studebaker fran- 
chise in El Paso and will operate 
as the Casner Motor Co. 


Checker Plant 
Resumes, Makes 
1000 N.Y. Cabs 


Kalamazoo, Sept. 29.— Opera- | 


tions at the Checker Cab Manu- 
facturing Co. plant here were re- 
sumed this week, R. E. Oakland, 
treasurer, and J. H. Tuttle, gen- 


eral manager, announce. Depart- | 


ments will go into production in 
sequence, starting with the mill 
room, until all are active. 
Present plans contemplate 
operating well into the first quar- 
ter of 1934, Tuttle said. The first 


order to be filled will be for 1,000 | 


cabs of the present model for 
New York delivery. The plant 
will recall between 500 and 600 
former eroployes. 


As the mill room goes 


to be followed by the chrome 


plating plant about the second | 
The chassis | 


week in October. 
plant will start about November 
10. 
load lots will follow a day or so 
later. 


The cab to be manufactured, | 


known as Model T, is an eight- 
cylinder deluxe landau type. 
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NEW YORK 


American C. 
American Chain 
American La Fr. 
American Woolen 
Auburn 
Bendix Aviation 

Bohn, A. 

Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., E 
Budd Wheel Co 
Chicago Yellow Cab (1) 
Chrysler 

Collins & Aikman 
Commercial Credit 
Commercial Credit / 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright / 
duPont de Nemour 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 

Federal Motor 
Firestone T. & 

Gabriel Co., £ 

General Electric (40c) 
General Elec. Spec. (60c) 
General Motors 

Glidden 

Goodrich, 

Goodyear T. & 
Graham-Paige 
Hayes-Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey - 
Hudson Motor 

Hupp Motor 
International Harvester 
Johns-Manville 
Kelly-Springfield Tire 
Lee Rubber & Tire 
Libbey-Owens-Ford Glass 
Ludlum Steel 

Mack Trucks (1) 
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Last Sale 
Sept. 29 Sept. 22 


1933 
High Low 


ants 
201% 


Last Sale 
Sept. 29 Sept. 22 


Marlin Rockwell 


2 { Marmon Motor 


<'8 
1734 
634 
3634 
1158 
1134 
27 


Midland Steel 
Moto Meter, G 
Motor Products 
Motor Wheel 
Murray 


Corp 


Pierce Arrow 

Raybestos Manhattan 

Reo Motor 

Republic Steel Corp. ........ 
Sparks-Withington 


Spicer 


Mfg. 


Stewart-Warner 
Studebaker 
Thermoid Co. 


Thompson 


Products 


Timken Roller Bear. 
Trico Products 


Union Car, & Carb. 
UU. &. 
UD, & 


(1) 
Industrial Alcohol .... 


Rubber 


West’house E. 


Yellow 


Truck 


Young Spring & Wire 


CHICAGO 


Asbestos M fg. 
Bastian Blessing 


Bendix 


Aviation 


Borg-Warner 
Grigsby-Grunow 
Houdaille-Hershey, 
Houdaille-Hershey, 


Modine 


Mfg. 


Perfect Circle 
Pines Waterfront 


DETROIT 


Baldwin Rubber, B 

Bower Roller Bearing 
Ex-Cell-O Aircraft & Tool.... 
Gemmer Mfg., 

Hall Lamp Co, 

Hoover Steel Ball 

Parker Rust Proof 

Timken- Detroit 

Warner Aircraft Corp, 





into | 
operation other departments of | 
the body plant will resume work, | 


The first shipments of car-| | 
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Wall Street 
Looking For 
Truck Gains 


New York, Sept. 29.—Along 
Wall Street this week it was 
learned that the protective com- 
mittee of Studebaker note-hold- 
ers was active in trying to 
obtain deposits. Letters went 
out to the full list of holders, 
urging the turning in of the notes. 
Reports of co-receiver that Stude- 
baker now had more. than 
$3,000,000 in cash, as against 
$700,000 when company went into 
receivership, was received favor- 
ably in interested circles. 


Packard Motor Car Co. re- 
ported to be exceedingly well sit- 
uated in regard to cash and in- 
ventories, with cash and market- 
able securities of $14,000,000... . 
Truck and tractor companies be- 
ing carefully watched in expecta- 
tion that speeding up of public 
works program will help busi- 
ness. Caterpillar Tractor Co. had 
August net profit of $77,987, as 
against net deficit of $44,394 a 
year ago. Current assets of this 


| company on August 31 totaled 


$23,319,000 as compared with cur- 
rent liabilities of $786,000... . 
Receivers for Willys-Overland 
Co. ask court for authority to sell 
525,000 shares of Willys-Overland 
Crossley stock for $125,000. These 
shares of the English company 
are carried on Willys-Overland 
books at $285,592. 

Bid of $600,000 for business of 
the India Tire & Rubber Co., 
made by creditors’ committee 
rejected by Federal Court. . . 
Pierce-Arrow Motor Car Co. ap- 
plies to New York Stock Ex- 
change for listing of 496,450 
shares of $5 par common stock. 
. . Trading in General Motors 
and Chrysler shares had been 
scheduled for the New Jersey 
Stock Exchange before the plan 
to remove from New York City 


| was dropped because of the re- 


versal of the city on the brok- 


| erage taxes. 


The market in Motor Products 
stock toned down considerably 
following the recent outburst of 
activity. 


Evans Taking 
3000 Austins 
In One Order 


Atlanta, Sept. 29.—A _ million- 
dollar automobile order has been 
placed by Evans Motors, for 3,000 
new “Red-Hed” Austin cars, pur- 
chased outright from the Ameri- 
can Austin Car Co. at Butler, Pa. 
It is said to be the largest single 
order ever given a manufacturer 
by a distributor. 

R. O. Gill, president of the 
American Austin Car Co., came to 
Atlanta by airplane to close this 
deal with R. S. Evans, president 
of Evans Operations, Inc., which 
plans to distribute the 3,000 cars 
through its branches and retail 
dealers throughout the southern 
United States, Mexico and Cuba 
during the remainder of the year. 


Codieaneal 
Sets Record 
In Shipment 


Detroit, Sept. 29.—Shipments of 
Continental automobiles were 
higher in August than during 
any month since the company 
entered the motor car business, 
according to Henry Krohn, vice- 
president in charge of sales. 

In line with an increase in 
dealer representation throughout 
the country, production and ship- 
ments were stepped up until the 
figures for August exceeded those 
of July by 17.7 per cent. 





A shipload of Dodge Cars on the Great Lakes, bound for Chicago 
dealers on the freighter Coralia, of the Nicholson Steamship 
line. The 400 Dodges arrived on “Dodge Day” at the Chrysler 
exposition building at the “Century of Progress” exposition. 


HY DEALERS 
K TO DODGE 


The fact that Dodge Trucks have reached the high production rate c 
one every two minutes is one more reason why new dealers are lining u 
with Dodge. Dealers want the widest possible market for sales activities 


And another fact— Dodge cars have reached first place in their pric 
class. No wonder live dealers elbow each other to line up with Dodge 
For these reasons and many others, 1300 new dealers have joined thi 
hard-hitting organization since the first of the year. 


Back of all this record of success are sound reasons based on plain fact: 
Dodge and Plymouth cars, as well as Dodge commercial cars and truck 
are built with mechanical features that buyers want because they knov 
how valuable they are in service— Hydraulic Brakes that give sure an 
safe action— Valve Seat Inserts that give, users report, 30,000 miles an 
more before they need grinding — Floating Power engine mountings tha 
smother vibration—and there are many others. 


The Dodge and Plymouth franchise enables dealers to cover 96.9% c 
the passenger car market and 99.6% of the commercial car and truc! 
market, a wide open opportunity for doing a big and profitable business 


And, important too, is the fact that Dodge headquarters boosts to th 
limit for every dealer, yet lets him run his own business. 


Write confidentially to Mr. A. vanDerZee, General Sales 
Manager, Dodge Brothers Corporation, Detroit, Division 
of Chrysler Motors. 


DODGE a NOU I ae 


FOE AROS WADE G OB RR A 
MP 
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A trainload of Dodge and Plymouth cars fo 
Sanders Motor Co., Des Moines, Ia. 





